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Quick, easy pattern changes —and only one pair of heads needed 
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HEADS 2. mace os PHILBRICK 


heat-treated alloy steel, ac- Generated Type 
curately machined and dy- Ps 
and rigid. Thrust of the cut 


namically balanced. Con- SS 
is directly from knife to head With but a single pair of head bodies and 


struction is simple, strong 
body, making it particularly different sets of knives, changes can be made 
suitable for fast, heavy cutting. 


KNIVES... made oi 


Dissteel or high speed steel, knives are provided in sufficient variety to 
specially heat-treated for long- 


from one pattern to another with minimum 





loss of time by operator and machine. And 


She ‘end aie el meet practically every pattern need—flooring, 


shiplap, double shiplap, “V” ceiling, bull nose 


ties. They cut clean and true, 


oe Gee casing, shelving, steppi corn cribbin 
a in i 
throughout life of knife. 8: &> Pping, > 





ladder stock and many others. 


ESTABLISHED Neaw Ask your Disston distributor for illustrated 


folder, which contains complete information, 


“770 including operating charts, patterns, sizes and 


prices. Or write to us direct. 


HENRY DISSTON & SONS, INC., 525 Tacony, Philadelphia, 35, Pa., U.S.A. 
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HIGHLIGHTS of the Issue 


> THE AMOUNT of non-military lend-lease lum- 
ber to be shipped abroad has been the sub- 
ject of numerous and conflicting stories. On 
page 16 is a comprehensive statement by 
J. Philip Boyd, director of the Lumber and 
Lumber Products Division of WPB, written in 
an effort to clarify a good many of the points 
which have caused so much uncertainty. 


> WHAT Is THE FUTURE of prefabbed houses? 
From coast to coast lumber dealers are talk- 
ing about the place of prefabricated homes in 
their present and postwar plans. On page 18 is 
the story of one plan that is being offered re- 
tailers for merchandising prefabbed homes. 


‘ V-E Day is past and reconversion has begun. _ 
Along with reconversion comes*the“termina-— 

tion of many war contracts with those produc- 
ing war goods. The story on page 20 tells about 
the machinery set up by the U.S. War and Navy 
departments to be used for such terminations, 
a how these will affect many lumber 

ealers. 


Wir Reconvension beginning and “postwar” 
> in sight, lumber dealers are beginning to 
make plans for when final peace comes. The 


‘article on page 21 tells how the - Scott-Graff 


company is getting ready for the shift from war. 
to postwar. At present it not only retails build- 
ing materials, but operates a wood-working and 
millwork plants. Recently it entered the small 
building pre-fabrication field, and more recently 


> -prodmead 400 prefabbed houses in.78 days. And 


ee 


— 


even more outstanding was the production of 
150 70-foot wooden landing barges in record 
time. Future plans call for continuing prefabri- 
cation work on an even larger scale. 


> A cERTAIN Iowa lumber dealer has scored 
another hit in model farm service. How? By 
proving that an old, rather dilapidated barn 
could be turned into a satisfactory poultry 
house. Read the story on page 24 to see how > 
with proper insulation and good ventilation the 
“barn” is now kept at a uniform temperature 
the year round for the more than 400 Leghorns. 
This experiment has proved that with good 
housing less than the formerly recommended 
3 sq. feet of space for each hen is needed, and 
at the same time the mortality rate is dropping 
“ _ production rate is being kept at a high 
evel. 
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“THE EDWARD HINES LUMBER has handled 
Insulite products for more than fifteen years. 


“In all that time, we have never had a single 
complaint about Insulite products, and it would 
be impossible to estimate the number of satisfied 
customers we have built through Insulite. 

“Insulite has always pioneered the way to better 
building. The introduction of Insulite Bildrite 
Sheathing marked a big step forward in modern 
construction. Insulite Lok-Joint Lath likewise 
was a big advance. 

“It seems to us here at the Edward Hines Lum- 
ber that the success of the lumber business is tied 
100 per cent to the merchandising of products 
that offer the builder the most for his money. 


INSULITE, Dept. AL55, Minneapolis 2, Minn. 


Please send me information about Insulite products. 


WHY 


ee 
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eS * 





LU MBER 








... by George J. L. Mohring 


VICE-PRESIDENT 
Edward Hines Lumber, Chicago, Illinois 


That’s why we're enthusiastic Insulite dealers.” 


If you are not at present selling Insulite prod- 
ucts, it will pay you to investigate what Insulite 
can do for you in your community. Extensively 
advertised, backed with a strong selling program, 
Insulite is a top profit producer. If you'll mail us 
the coupon below, we'll gladly send you samples, 
complete details. 
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EDITORIAL 


Building Communities 


Henry J. Kaiser, according to the United Press, 
is getting ready to build houses on a community 
basis. The famous shipbuilder is known to believe 
that the most important factor in the change to a 
peace economy is to keep the momentum of pro- 
duction. He feels that if plants close down and 
spend months tinkering with new layouts and in- 
stalling new machines the economy of the country 
will receive a serious and needless blow. 

In any event, according to the press story, Mr. 
Kaiser proposes to begin building houses ‘‘on a 
nation-wide assembly line basis, starting at once.”’ 
Perhaps the most dramatic aspect of the proposal 
is the building of entire communities; not only 
dwellings but also schools, business sections, health 
centers, aircraft landing fields and in fact any struc- 
tures needed by the community. The Kaiser Com- 
munity Homes Corp., it is said, is ready to go and 
proposes to start building 6000 units on the West 
Coast. Mr. Kaiser thinks the country has set its 
sights too low; should plan to build two million 
homes in the first year after the war. 

It is said that the houses will cost between $4000 
and $5000, a price range that does not seem par- 
ticularly low in view of the fantastic predictions we 
have been reading in the Sunday supplements this 
past year or so. It is significant, however, that this 
price will include not only standard equipment but 
also stove, refrigerator, hydraulic dishwasher, 
clothes washer, garbage disposal unit and air con- 
ditioning. Price of the lot will also be included: 

All of which is very interesting. If the produc- 
tion problems involved in this type of construction 
can be solved, Mr. Kaiser will probably come out 
with a livable, if not perfect, home. He will prob- 
ably have a market, a big market, for his product. 
We doubt, however, that this is the ultimate answer 
to our much discussed “‘housing problem.”’ A large 
segment of the population will find even Mr. 






Kaiser's comparatively modest price far beyond 
their financial reach. And above that level is a 
somewhat more prosperous group of families who 
will probably be unwilling to live in communities 
made up of such standardized homes. 


Houses for Britain 


A sample of the prefabricated houses that are 
being shipped to Britain has been on display at 
Scott Circle in the Nation’s capital. It is to be 
taken down and presumably sent overseas. These 
houses have caused a good many lumber dealers 
much concern — lest they be the harbinger of a 
migration that would take much building materials 
out of the country. It seems they're causing the 
British some uneasiness too, but for a different rea- 
son. Prefabrication is practically unknown in Eng- 
land; and British officials are not sure that English 
war-workers will want to live in these strange look- 
ing structures. Shipping weight for each house is 
about ten tons. Windows, doors and paint are to 
be supplied by the British. The house is one-story, 
is approximately 25 feet square, has three rooms in 


addition to kitchen and bath, is supplied at a cost 
of $1594. 


Seventh War Loan 


Victory in Europe certainly does not justify any 
complacency here at home — does not justify any 
lessening of our effort. We're still engaged in a 
major war. American fighting men are still fighting 
—and dying. True enough, we have entered a 
transitional phase—the slow beginning of a gradual 
return to peacetime economy. But until we have 
wrung an unconditional surrender from Japan, the 
war remains as our first job. It goes without saying 
that all of us should get behind this Seventh War 


Loan. Let's buy bonds — and more bonds. 









Leud- Lease Lumber 


PROBLEM AIRED BY BOYD 


Chief of WPB Lumber Division clarifies conflicting reports 


which have caused uncertainty among lumber dealers. 


ECAUSE THERE HAVE BEEN so 

many varied stories circulating 

among retail lumber dealers of 
the United States about non-military 
lend lease lumber, J. Philip Boyd, di- 
rector of the Lumber and Lumber 
Products Division of WPB, this week 
issued a comprehensive statement to 
American Lumberman in an attempt 
to clarify a good many of the points 
which have caused so much uncer- 
tainty. 

Mr. Boyd prefaced his communica- 
tion on the subject by saying: “I 
think that American Lumberman gen- 
erally approached the question of lend 
lease lumber in a fair and objective 
way, reporting comments from a good 
many sources.” Basing his comments 
on the article which appeared on page 
11 of the April 28 issue, Mr. Boyd 
explains the situation as follows: 

“There have been no strictly non- 
military lend lease commitments of 
softwood iumber. The lumber now 
being purchased on the Pacific coast 
is going into military needs of the 
British to the extent of more than 
two-thirds of the total. The rest of 
it is for war industry and a very 
small part to ememgency bomb dam- 
age repair and none of it into any 
permanent rehabilitation. Lend lease 
hardwood has been moving to war in- 
dustry in a great many countries of 
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the globe regularly and consistently 
since the beginning of the lend lease 
agreement, and is not being in- 
creased.” Mr. Boyd then explained 
the procedure to be followed before 
commitments on lend lease material 
can become binding and says: “If or- 
ders from the Congress or the White 
House should call for any great quan- 
tity, it would still have to move 
through this procedure as long as the 
programming of requirements is done 
by the War Production Board. Con- 
sequently, any real or fanciful com- 
mitments which may or may not have 
been made by anyone in high places 
cannot be fulfilled without passing 
through this process of scrutiny. If 
any such commitments have been 
made, or any promises have been 
made, we are not aware of them and 
they are not any more than just prom- 
ises at this writing as the implemen- 
tation must follow this procedure and 
thus far we have not been told of any 
such promises. 


Congressman Lemke’s Release 


“Congressman Lemke, whom you 
quote in your article, put out a release 
which I am afraid I am unable to 
find the least bit of justification for. 
I have asked the Congressman to tell 
us the source of his information, 
which he has declined to give you, 





J. Philip Boyd 


so that we can find out who, if any- 
one, has made any such statements 
and if so upon what authority. Mat- 
ters pertaining to any lumber alloca- 
tion must pass through the Lumber 
Division and your quotation of Mr. 
Lemke’s reply to you indicates that 
he does not say that it comes from 
this Division, although in another 
communication addressed to one of 
his constituents and widely quoted in 
the middle west, he says his infor- 
mation came ‘from the man in charge 
of lumber at WPB.’ At this writing 
I still reluctantly have that post and 
I must advise that I have never talked 
to him over the telephone up to this 
time. I am sure that some place along 
the line he has been badly misin- 
formed. The truth of the matter is 
that lend lease shipments of lumber 
for this year, unless during the fourth 
quarter a completely reversed posi- 
tion would be taken by the govern- 
ment, cannot possibly exceed one bil- 
lion feet against the fantastic 30 bil- 
lion feet mentioned by Mr. Lemke. 


Only 30,000 Houses for Britain 

“The 30 thousand prefabricated 
homes, which we cut down in speci- 
fications to where nothing but floor- 
ing and the framework is of wood, 
are the first start toward 500 thou- 
sand such emergency dwellings which 
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must be built in Britain to take care 
of the people who have been bombed 
out, including 125,000 who are today 
living in the subways. The balance 
of the 500,000 or 470,000 will be built 
in Britain of British materials, the 
reconversion for which has already 
started. These 30,000 were to try to 
give them the barest start in taking 
care of some of the worst areas until 
their own production could get under 
way. The British have been advised 
that there will be no more of them 
from this country on lend lease. These 
houses will not be permanent nor even 
sold to their users, but will be held 
by the government and rented and 
replaced by permanent structures over 
a ten year building program. 

“The hardwood flooring that was 


lumber for foreign shipment are pre- 
sented in the terms of cash purchases 
and not lend lease. It may be that 
some of these cash buyers are try- 
ing to find out what they might get 


but they still cannot buy it without 


an authorization from the WPB. 

“In regard to the moving of lum- 
ber from the west coast for the Brit- 
ish. Last week I had a meeting with 
our advisory committee in Portland 
and this whole matter was explained 
to them quite thoroughly and the im- 
pression that any of them may have 
had that this was postwar rehabili- 
tation lumber was thoroughly dis- 
pelled. This lumber is moving by rail 
to the Atlantic Coast for shipment 
because of the very obvious reason 
that there is no shipping available on 





Boyd Says -- 
ments of softwood lumber.” 


feet mentioned by Mr. Lemke.” 


President and ask him. 


know about it.” 





“There have been no strictly non-military lend lease commit- 


“Lend lease shipments of lumber for this year . . 
sibly exceed one billion feet as against the fantastic 30 billion 


“Only 30,000 of the 500,000 prefabricated }iomes needed in 
England will be made in the U. S. 


in Britain of British materials.” 


“There. are no independent lend lease lumber buyers. All 
lend lease lumber is purchased by the Treasury Procurement Divi- 
sion, some of which is bought through the medium of the Central 
Procuring Agency but still is for the account of the Treasury.” 


“We have given the facts in the case. 
the President or his predecessor has made some promise which 
none of us know about, it is my suggestion that they write the 
The allocation of lumber is still in the 
hands of the War Production Board. 
out by the President or any other authority the industry will 


- Cannot pos- 


The remainder will be built 


If some people feel that 


If and when it is ever taken 








used was the only material that could 
be made available for this purpose 
and was in more plentiful supply than 
was softwood flooring. Hardwood 
flooring has been produced in con- 
siderable quantity and under light re- 
strictions in this country and this 
British commitment, which inciden- 
tally was spread over seven months, 
required less than 10 percent of the 
annual production, and not the three 
to four months that is so often stated. 


No Independent Lend Lease Buyers 


“There are no independent lend 
lease lumber buyers. All lend lease 
lumber is purchased by the Treasury 
Procurement Division some of which 
is bought through the medium of the 
Central Procuring Agency but still 
is for the account of the treasury. In 
this connection it is well to bear in 
mind that a goodly proportion of the 
requests which are being made for 
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the Pacific Coast for Europe because 
of the war and that it is of much 
more importance that ships be used 
on the shortest possible haul rather 
than to move them from the Pacific 
Coast to Europe. Part of this rail 
freight is, of course, offset by the 
saving in ocean freight. The Canadian 
lumber from British Columbia, 
amounting to 40 percent of their pro- 
duction which is now going to Great 
Britain, moves by rail to the Atlantic 
Coast, some of it through American 
ports during the winter time. I think 
people who point to this $27 per thou- 
sand do not think the thing through 
very far or compare it against our 
war needs for shipping.” 


Lumber for Crop Storage 


After pointing out reports circu- 
lating about insufficient lumber in ag- 
ricultural areas to adequately care for 








on-the-farm crop storage needs are 
inconsistent with information he has 
at hand from dealers and the War 
Food Administration, Mr. Boyd says: 
“I realize that every priority rating 
does not immediately and miracu- 
lously produce just the type of lum- 
ber that a retail lumber dealer would 
‘like to have but it is not because it 
is being shipped ebroad +o some for- 
eign country, it is because it is going 
to the war. Incidentally, over one-half 
of what we have committed ourselves 
to ship abroad is hardwood, mostly in- 
dustrial high grade hardwood. This 
means that the actual softwood com- 
mitments have been less than one- 
half of one percent of our production 
of softwocd. We are quick to ac- 
knowledge that the retail lumber 
dealer has not had everything he 
would like to have had in many cases. 
That is true of all of us. 

“The non-military use of lumber on 
Guam has been mentioned. Guam is 
one of the main bases for the United 
States armed forces and completely 
under the control of the military. The 
huts that were being built may be 
built for the natives but the natives 
may alsc have been in the service of 
the army or navy of the United 
States. Any lumber that has gone to 
Guam since we recovered it from the 
Japs was shipped there by the army 
or navy and the uses to which they 
put it were probably deemed to be mil- 
itary necessity although I suggest 
that more detailed information might 
be obtained from one of the services 
themselves. As Guam is U. S. terri- 
tory. perhaps the citizens are entitled 
to housing—if this actually was hous- 
ing for them-—as much as any other 
citizen. 

“1 would like to cmphasize that I 
think it is a very healthy sign—the 
interest in this subject evidenced by 
quite a number of people. Tt is un- 
fortunate if some cf them do not 
care to take our statements regard- 
ing the matter as being the facts and 
if they do not it is of course useless 
for us to say anything more to them. 
I do not think, however, that official 
publications have ever come out of 
the WPB which were wittingly false. 
I think a lot of people who question 
this, want to question it. It is good 
political fodder whether the person 
is actually in politics or not. It also 
makes choice conversation by those 
people who feel it safe to take a few 
swipes at our Allies now that to-~ 
gether we have gotten the war safely 
in hand in Germany. Those people 
were strangely silent during the last 
three years. Fortunately, there were 
very few of them. 

“We have given the facts in the 
case. If some people feel that the 
President or his predecessor has made 
some promise which none of us know 
about, it is my suggestion that they 
write the President and ask him. The 
allocation of lumber is still in the 
hands of the War Production Board. 
If and when it is ever taken out by 
the President or any other authority, 
the industry will know about it.” 
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Preabbed House Merchandising 


Plan Offered Retailers 


This is not a prefabricated 
house as the term is applied 
generally .. . It is a method 
of manufacturing, of distrib- 
uting and marketing stand- 
ardized home parts through 
existing retail lumber dealer 
channels of distribution. 


ricated homes and mass site de- 

velopments have been receiving a 
fabulous amount of free publicity. In 
truth, no one has actually found a 
practical solution for the housing of 
the four out of five families with less 
than $3,000 per year income—but the 
public has been led to believe these 
families will be taken care of after 
this war. 

During this bombardment of plans 
for providing individual homes for the 
four out of five families, the retail 
lumber dealer has been groping about 
for a spot in the picture. The aver- 
age lumber dealer finds it extremely 
difficult to see how he can effectively 
function in the field of mass erection 
or subsidized housing. In some metro- 
politan areas and other communities 
certain factors make it possible for re- 
tailers to assume a position of prime 
importance in these projects but on 
the whole the problem remains un- 
solved for most dealers. 

A plan is now offered the lumber 


meee on HOUSING, prefab- 





The basic Home-Ola pilot model, prefabbed and erected in Illinois. Sale price on this 
pilot house was $2,500 erected, including lot and equipment. 


dealers that lends itself to a possible 
solution of the prefabricated housing 
problem for average retailers. It is 
adaptable to serve small centers of 
population or small developers and in- 
dividual owners. 


Two-Story House 
The two-story basic house illus- 


trated on these pages contains 708 
square feet of usable floor space, with 
a living room 12x20, one bedroom 
12x12, one bedroom 9x12, an adequate 
dining space, a large kitchen and a 
bath. The house, labeled the “Home- 
Ola”, can be erected, say the design- 
ers, for less than $2,500. There are 
twelve standard elevations which may 


Here and on the opposite page are some of the varied exterior elevations that may be 


used in assembling the Home-Ola. 





May 26, 1945, AMERICAN LUMBERMAN 











_| 
t 








| STORAGE CABINET 


a es * 
= | | a 
2 on 


}— 


Bee 





. es 


be 
add 


hor 
ple 
loc: 
lab 
lun 
cus 
ifie 
pat 
roo 
lun 


Ele 
equ 
Fo 


sig 
car 
ber 
jus 
or 

an 


lur 


ho} 
ing 
ad 
sul 





ir Ve — [ew 








KITCHEN 
| ™ — 


























* DINING SPACE 
Peer 







12 


STORAGE CABINET 





ay Tove 


Sree 
COVERED ° 





Bc 


FIRST 


LIVING ROOM 
x 20' 


FLOOR 


STORAGE cLoseT 


BEDROOM*2 


9’ x 12’ 






FLUE O 


LINEN CLOSET 










BEDROOm*! 
12° x12 


STOR|iaaEe 





SLCOND FLOOR 


TWO BEDROOM HOUSE 


be expanded at any time to provide 
additional living space. 

The parts for this house, in contrast 
to the generally accepted method of 
home prefabrication, will be com- 
pletely fabricated by different plants 
located adjacent to raw materials and 
labor needed, then shipped to the 
lumber dealer for assembly on the 
customer’s site. The nine major class- 
ifications of these parts are: 1. Wall 
partitions and gable sections; 2. Floor, 
roof and ceiling sections; 3. Pre-cut 
lumber, plywood and fabricated 
metal; 4. Cabinets and millwork; 5. 
Electrical equipment; 6. Plumbing 
equipment; 7. Heating equipment; 8. 
Foundation and miscellaneous fittings; 
9. Furniture and furnishings. 

The wall panels and parts are de- 
signed in sizes and weights so they 
can be handled by the average lum- 
ber dealer with his regular facilities, 
just as he would handle any millwork 
or standard building material line, 
and the designers say the homes will 
be distributed only through retail 
lumber dealers. 

The plan and construction of this 
home will bear the approval of lend- 
ing institutions and the home will be 
advertised nationally through con- 
sumer publications and through the 
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national press, under the trade mark 
“Home-Ola”. The parts for it will be 
produced in volume just as soon as 
materials are available and the ma- 
chinery of the various parts manu- 
facturers can be released from war 
production. A preview of this pro- 
gram was shown to the secretaries of 
the various retail lumber dealer as- 
sociations at their conference in Chi- 
cago last week and a formal announce- 
ment of the plan will be released by 
these organizations in the near fu- 
ture. Although a pilot house has been 
constructed, and the home has been 
on the drafting boards since 1941, it 
is deemed advisable by the designers 
to withhold complete details until 
everything is in readiness for distri- 
bution of the home parts. Retail 
lumber dealers are urged to wait for 
further details until they are avail- 
able from their retail associations. 


Is a Method for Housing 


In offering their plan to the retail 
lumber dealers of the nation, the de- 
signers of this house say: “Remem- 
ber, the Home-Ola is a method for 
housing, not the plan for a house or 
a method to become a prefabricator. 
. .. We wish to restate that our at- 
tention has been focused on complete 


homes and not on individual mate- 
rials. We do not pretend to have de- 
signed a solar heated, vitamin en- 
riched, and rose-covered cottage 
mounted on a single pedestal. We 
have purposely avoided quite a few 
good ideas which are, although based 
on sound engineering practice, hard 
for the layman to appreciate or under- 
stand. 

“The Home-Ola is perhaps not the 
ultimate in housing, any more than 
the Model T Ford car was the ulti- 
mate in transportation . .. but the de- 
sign of the Home-Ola is flexible and 
open. The parts could be assembled 
so as to create a ten thousand dollar 
residence. . . . But the biggest market 
is the popular price market and it 
has never before been served by re- 
tail lumber dealers except in over-the- 
counter sale of materials to repair 
homes, which have outlived their use- 
fulness. 

“As is customary in adapting any 
house to manufacture, a grid module 
has been employed to standardize 
dimensions. In the Home-Ola, this 
module happens to be 48 inches and 
this basic unit of measurement holds 
true for both inside and outside walls, 


(Continued on page 36) 















need for materials of war on 

the down grade, U. S. War and 
Navy Departments have set up the 
machinery to be used in terminating 
contracts with those producing war 
goods. War contract terminations are 
not new, but V-E Day marked a turn- 
ing point when an ever increasing 
number of Americans will be faced 
with the problem of cancelled gov- 
ernment contracts. 

Some lumber dealers will be among 
those affected, because many of them 
have been devoting their efforts to the 
direct aid of the war effort by manu- 
facturing in the yards, boxes and 
crates and other necessities of battle. 
The principles set forth by the joint 
Army-Navy planning group will ap- 
ply to their contract termination ex- 
periences as effectively as to those of 
an airplane or tank manufacturer. 

Contract terminations come with 
suddenness and with no more warn- 
ing than a bolt of lightning. A tele- 
graphed order may stop a plant’s war 
order immediately or within a day or 
two. Only a prime contractor gets a 
government notice. He must notify 
his sub-contractors. But the govern- 
ment is fair, and the contractor stands 
to lose nothing, under present regula- 
tions. 

All goods completed at the time of 
contract termination will be paid for 
at full contract price in the regular 
manner. These goods should be 
shipped in accordance with previous 
instructions unless new shipping in- 
structions are included with the con- 
tract termination order. Further work 
on goods in process will not be paid 
for by the government after the ter- 
mination date. 

Loss on partially completed goods, 
and raw materials in inventory, and 
other necessary expenses surrounding 
the contract cancellation are borne 
by the government. Printed pamphlets 
issued by the Navy and War Depart- 
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Wx: V-E DAY PAST and the 


WAR CONTRACT 





“What Now?” will be the question asked by many lumber 
dealers whose war contracts with the government have 
been terminated. Here are given four possible methods 
that dealers may use to dispose of inventories of raw 
materials left on hand as well as goods in process. 


ments give the details of how to file 
inventories of materials left on hand 
when the contract terminates and 
submit other claims for losses. The 
government is required to clear a 
plant of these things, leaving it free 
for peacetime occupation within 60 
days after the above mentioned inven- 
tory is accepted. But it urges that 
the contractor himself handle the dis- 
posal of the materials left on hand 
if he possibly can, and thus reduce his 
cash claim against the government. It 
gives the contractor a choice of four 
methods by which he may dispose of 
inventories of raw materials and 
goods in process: 

1. He can retain these inventories 
himself for his personal use on pri- 
vate civilian orders. This means if 
a dealer making crates has a supply 
of lumber on hand obtained for this 
purpose through high priorities, he 
can keep that lumber and use it as 
he sees fit on lower priority orders 
upon termination of his crating con- 
tract with the government or prime 
war contractor. 

2. He can turn it back to the sup- 
plier if it is undamaged raw material. 

3. He can sell it or scrap it, but 
he is obligated to take the course and 
make an effort to get the best price 
possible, to cause the least loss to the 
government. 

4. He can turn it over to another 
war contractor who still has use for 
that material. 

No government approval of the sale 
of the material or its retention is 
necessary if the deal is closed at the 
original cost of the goods (without 
loss to the government), or if the 
inventory is sold at a loss but the 
items are worth no more than $100 
each and the total deal is no more 
than $5000. On material that must 
be sold as scrap, or at a price less 
than its cost, the government will 
make up that difference. Ceiling price 
regulations must be observed in dis- 
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posal sales. 

Raw materials must be sold at least 
at market price, and other in process 
goods can be sold at 75 percent of 
their cost without being subject to 
review by government officials. 

Sub-contractors work through their 
prime contractors in every case. If 
a sub-contractor’s total claim is not 
more than $10,000 the only approval 
necessary for him to receive payment 
is that of the prime contractor. 

An interim financing provision is 
another aid to the war contractor. 
This provides financial help between 
the contract termination time and the 
final settlement time. It is a two- 
fold proposition. Interim financing 
may take the form of partial pay- 
ments up to 90 percent of the esti- 
mated settlement, or loans from pri- 
vate lending organizations at no more 
than 4% percent interest rate. The 
latter can be made prior to the ter- 
mination of the contract in anticipa- 
tion of such termination. On the par- 
tial payment plan, interest on the pay- 
ment applies only if the final claim 
shrinks below the amount advanced, 
and then it is at a rate of six per- 
cent. This money comes through to 
the contractor or sub-contractor within 
30 days after application, and with- 
out question. 

All expenses subsequent to the ter- 
mination are chargeable to the gov- 
ernment. For instance if it was de- 
cided to return some raw material to 
the supplier of that material, boxing 
and freight costs for its return ship- 
ment may be charged in the claim. 

Chief source of information and 
other aid in connection with a con- 
tract termination case, is the “Con- 
tracting Officer.” He is usually an 
officer in the Army Engineer Corps 
or in the Navy, and his name is 
signed to the termination notice. The 
manufacturer can go to him for as- 
sistance with all problems of this 
nature. 
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Ready for the 


From War) 






Scott Graff Co. constructed 400 of these houses in 78 days to fill a rush order for 


ETERMINING OPERATION and 
expansion policies that will pro- 
duce the best profit for manage- 

ment under all sorts of conditions is 
one of the prime problems in business. 
The Scott Graff company, retail 
iumber dealers of Duluth, Minn. 
have been retailing since they aban- 
loned lumber manufacturing at the 
turn of the century. Since that time 
the firm’s retail activities have been 
consistently expanded and adapted to 
conditions, always broadening the 
scope of their services to the building 
industry and consumers. 

Today the firm not only does an 
outstanding retail job but operates a 
woodworking and millwork plant and 
its own dry kilns of 200,000-foot ca- 
pacity. During recent years the com- 
pany entered the small building pre- 
fabrication field to an extent which 
made possible the production of 400 
four-, five- and six-room prefabricated 
houses in 78 days. The firm’s out- 


emergency housing near a large ordnance plant. 








This large retailer-manufacturer has maintained service 
and contacts for regular trade while completing sizable 
war contracts for prefabricated structures. The firm 
now is prepared for an orderly change to postwar 
business with expanded lines and services. 
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standing accomplishment in the war 
effort, however, was the prefabrica- 
tion of 150 .70-foot wooden landing 
barges in record time. This brought 
the Maritime Commission “M” award 
for meritorious service, the only such 
award to a wooden barge manufac- 
turer, according to available records. 


Start Woodworking Shop 


During World War I, as retail deal- 
ers, company officials sensed the 
opportunities in their market for a 






woodworking shop. One was installed 
and gradually grew until today they 
not only supply all their own needs, 
but take care of numerous other re- 
tail dealers throughout northern 
Minnesota, northern Wisconsin - and 
northern Michigan. In addition to 
three salesmen in metropolitan Du- 
luth, 100,000 population, the firm 
maintains three more salesmen in ad- 
jacent territory. A sizable volume of 
jobbing business in building materials 
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is also being developed among retail- 
ers in the firm’s territory. 

Although the home building market 
has always been of prime interest to 
Scott Graff company, the firm has a 
sizable volume of rural trade. In the 
late thirties prefabrication of small 
farm and summer home structures 
was developing into a nice volume. 
In 1942, when war stopped all new 
private home and heavy construction, 
officials cast about for opportunities to 
carry on with prefabrication. Early 
in 1942 the company secured a con- 
tract for the construction of 2,000 pre- 
fabricated granaries for the Commod- 
ity Credit corporation. This called for 
expansion in facilities but it was done 
and the contract completed. With 
success on this project as an inspira- 
tion the company was able to secure 
a contract for construction of the 150 
landing barges. The new contract 
called for some revisions in operation 
and personnel, but changes were made 
and a record established on the con- 
tract. The next available wartime 
work for their men and facilities was 
the contract for 400 prefabbed homes. 
By ingenious planning and develop- 
ment of production lines the plant’s 
facilities were adapted to house pre- 
fabrication and the firm came out with 
a profit on the contract which was 
completed on schedule. 

During more recent months the 
company has been turning out shooks 
for shell boxes which were assembled 
in other plants. After shipping 700,000 
shell boxes knocked down, the firm is 
now installing eight nailing machines 
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Above: The cutting line in operation when 70-foot wooden barges were being prefab- 
ricated in the plant. 


Left: This is one of the 2,000 prefabbed grain bins turned out by Scott Graff Co. during 
the early years of the war. 


to complete the boxes in the Duluth 
plant. 


Plans for Future 


Scott Graff officials expect this shell 
box contract to be one of the last for 
the war effort. Consequently they are 
busily engaged in planning for fu- 
ture operations. The present plant 
with the woodworking shop, ware- 
house, lumber sheds and dry kilns 
occupies about 100,000 square feet of 
floor space and provides employment 
for more than 100 persons. Tentative 
plans call for continuation of prefab- 
rication activities, probably on an 
even larger scale, but all their output 
for civilian use, regardless of what it 
may be, will be distributed only 
through their own yard or through 
the yards of other retail lumber deal- 
ers, says Vice President and General 
Manager E. J. Gottschalk. 

During the war Scott Graff com- 
pany has not neglected the home re- 
modeling and maintenance market in 
Duluth. They report a generous vol- 
ume of such business. Regular con- 
tacts have been maintained with home 
building architects and contractors. 
Although the main effort was concen- 
trated on war contracts, the firm main- 
tained the building matérial store dis- 
plays, accommodations and customer 
promotion. 

Two or three times a year the com- 
pany is host to the Duluth contractors 
at meetings where local problems and 
prospects are discussed. Without get- 
ting down to discussing too many. spe- 
cific jobs, sessions such as this in 
ordinary times serve as “pep” meetings 
and always result in the development 


of more business. They also tend to 
keep the contacts among contractors 
and between contractors and the pub- 
lic on a higher, more. ethical plane. 


Woman Heads Home Service 


Miss E. M. Melby, secretary-treas- 
urer of the company, heads the new 
home building department which is be- 
ing set up as a separate unit in the 
organization for postwar operation. 
This department will be equipped to 
handle all phases of service on 
new home building from promotion, 
through design, financing and con- 
struction. Miss Melby just recently 
completed a course in home financing 
so she will be able to handle those 
problems from all angles. She is 
firmly convinced that new home pros- 
pects should not be frightened out of 
building the kind of a home they want 
by giving them a quotation on total 
cost. Rather, the deal should be out- 
lined to them in terms of what the 
down payment will be plus the monthly 
payments including taxes, interest 
and insurance. 

Miss Melby is also the firm’s expert 
on war agency restrictions and keeps 
herself posted by promptly studying 
new regulations as they are issued. 
She knows all the angles on home 
building war agency regulations now 
and is looking forward to the time 
when she can start studying the re- 
laxations as they are issued. 

For many years Scott Graff com- 
pany has maintained a staff of drafts- 
men and has done its own blueprinting 
as one of its services to home builders 
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and contractors. This, plus the serv- 
ice on financing is in addition to the 
company’s service in providing new 
home builders with reliable contrac- 
tors, unless the home builder prefers 
to select his own contractor. The firm 
has never felt the need to enter the 
home building field as operative 
builders—developing subdivisions and 
building homes for sale. 


Help Sponsor Home Institute 


Prospective home builders are being 
contacted regularly and a complete 
prospect file is being assembled. Home 
plan books are being distributed to 
bona fide prospects, many of whom 
are in military service. Plan books 
have been mailed to men and women 
in all branches of the service in all 
parts of the world. At the present 
time, Scott Graff company is one of 
the active sponsors of a Home Plan- 
ning Institute in Duluth. To date 475 
persons are attending the regular 
monthly meetings which are promoted 
and conducted by a paid secretary. 
Sponsors serve on various commit- 
tees in connection with the Institute, 
but no firm is permitted to dominate 
the promotion. The Duluth Home 
Planners Institute is conducted simi- 
lar to the plan recommended by the 
National Retail Lumber Dealers As- 
sociation and the West Coast Lumber- 
mens Association. 

During the war and while working 
overtime on war contracts, the Scott 
Graff company has continued to con- 
tact the rural trade through news- 
paper advertising and direct mail. 
Eight times a year a blanket mailing 
of a company imprinted magazine 








goes to every farm home. This cov- 
ers a wide range of building materials 
handled by the firm including paint 
and builders hardware. 


To Expand Lines Handled 


General Manager Gottschalk re- 
ports the firm will expand its lines 
of merchandise after the war, but it 
has never been their policy to handle 
more than one manufacturers’ item in 
any line. Sticking to single lines and 
boosting them to the limit has proven 
the best policy for Scott Graff. Dur- 
ing the war, when all materials were 
scarce, this policy has paid real divi- 
dends. Although definite decisions as 
to just how extensive their expansion 
in lines to be handled will be, Mr. 
Gottschalk and Miss Melby are con- 
vinced they will cover a wider range 
in materials and equipment required 
in homes. 

A sizable investment in one of the 
best paint shops in that part of the 
country has paid well for Scott Graff 
company. Contractors and customers 
are permitted to bring small jobs into 
the shop where they may do the work 
themselves with the firm’s equipment 
or let company workmen do the paint- 
ing. The large room is entirely fire- 
proof with a spark-proof floor. Spray 
equipment is the most modern DeVil- 
biss, electrically operated. This serv- 
ice on painting brings a large amount 
of extra business to the firm without 
competition, especially on such items 
as cabinets, picket fences, boats, out- 
door furniture, etc. General Manager 
Gottschalk is very enthusiastic about 
the paint shop service idea and is con- 


Above: Workmen loading prefabbed house panels for shipment to the site where they 
will then be assembled. 


fident it has and will continue to bring 
in much additional trade. 

Although the Scott Graff company’s 
facilities have been expanded to quite 
an extent because of the firm’s par- 
ticipation in war contract work, com- 
pany officials confidently expect to 
keep the entire plant and an expanded 
staff busy after the war. Mr. Gott- 
schalk is certain that if the firm had 
not accepted war contracts they would 
not be in as good a position as they 
are at present relative to future prog- 
ress of the business. War contract 
work in the Scott Graff plant tripled 
in dollar volume during the second 
year of hostilities but has been taper- 
ing off gradually in recent months. In 
the case of this firm and wartime, it 
is history repeating itself. During 
World War I the company expanded 
and offered a wider range of services 
to the region; after World War II the 
company will be still larger and will 
offer even more materials and services 
to consumers—an extension of that 
traditional policy adopted by the last 
generation of managers for Scott 
Graff company when they changed 
over from lumber manufacturers to 
retailers at a time when conditions 
called for wise management to adopt 
that policy instead of ignoring oppor- 
tunities which were there providing 
the firm adapted its business policies 
to take advantage of them. 

Scott Graff company officials ex- 
press every confidence in the future 
and are particularly optimistic over 
the prospects for new home construc- 
tion by private industry. 





Right: The production line for completing the panels for grain bins and houses. W ork- 
men nail the interior and exterior coverings to the framework previously assembled 
on jigs. 
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For Conservation 


lowa dealer remodels old horse barn to make 
model poultry house using minimum amount of 
Fine results on first effort brought 
similar jobs. 


critical. materials. 


requests for more than dozen 


and Profit 








Exterior of the old horse barn after it had been remodeled into a poultry house. Note 
the ventilating system outlets. When it was 18 degrees below zero outside, it was 50 
degrees above inside this structure, which was insulated throughout—floor, walls and 


Pre: GRANGE, manager of the 
Northern Lumber Company at 
Mason City, Iowa, has_ scored 
another hit in model farm service 
buildings. Mr. Grange has a reputa- 
tion as an expert in this field because 
of his many practical experiments; 
and last fall was approached by Dr. 
E. E. Everson, a veterinarian at 
Sheffield, Iowa, to assist in the con- 
version of an old barn into an up-to- 
date poultry house. Dr. Everson had 
long stressed the value of good ani- 
mal shelters, but seemed to be making 
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ceiling. 


small progress. He decided to demon- 
strate how good housing can help egg 
production in a building of his own, 
and purchased a 60-acre farm on the 
edge of Sheffield. This farm had a 
poultry house no better and no worse 
than other hen houses in the area. It 
was cold, dark, and wet. Winter pro- 
duction from a flock of 120 hens was 
18 eggs a day—15 per cent. 

This building could have been re- 
modeled, but it was a little too small 
for a paying flock. Near it stood an 
old barn that had been used as a hog 


house. Its walls were caving in, but 
it was a good size: 22 feet wide, and 
42 feet long. Dr. Everson decided 
that this was the building he would 
convert into his demonstration egg 
“factory.” Work began with knock- 
ing out the old hog pens. Jacks were 
placed under the sagging frame, and 
the walls were straightened. A new 
foundation was put in. 


Insulated Floor Installed 
The doctor wanted a warm, dry 


floor. Mr. Grange advised him to use 
vermiculite insulating concrete. The 
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work shop of the Northern Lumber 
Company at Mason City has a demon- 
stration floor of vermiculite concrete, 
and Mr. Grange knew from experience 
that it stays warm and dry in the 
severest weather. So, a 4-inch slab 
of vermiculite concrete, three-to-one 
mix (3 parts vermiculite concrete 
aggregate to one part Portland 
cement) was placed, and then painted 
with a cement “milk” for a smooth, 
hard surface. 

Fill insulation, 4 inches thick, was 
used in the side-walls and ceiling. 
Lumber for lining the interior was not 
available, but Mr. Grange produced 
some galvanized sheathing which 
has worked out extremely well. Cob- 
webs brush down readily, and Dr. 
Everson says it is hard for mites to 
get started. 


Plenty of Ventilation 


Six automatic ventilators were in- 
stalled, three on each side. New 
double-glazed windows were added: 
four on the north side, four on the 
south, and two at each end. These 
were placed well above the floor, so 
that the chickens will not be fright- 
ened by dogs or other animals running 
past the windows. The exterior door 
at each end of the building was re- 
tained, and a storm door added. Here, 
however, an improvement could have 
been made. The doors do not fit tightly 
and an insulated door with 4 inches of 
insulation would have kept out cold 
air more effectively, the owner says. 
The loft is used to store bedding 
which is thrown down as_ needed 
through a scuttle-hole door. 

The total cost of the remodeling 
was $900, or $2.17 per bird. A com- 
parable new house would have cost 
between $1,500 and $1,600 had the 
material been available. High egg 
production is paying off the invest- 
ment at a rapid rate. Production last 
winter averaged 78 per cent from a 





flock of 415 Leghorns, and nearly all 
the eggs were Grade 1. The lowest 
production was 321 eggs while the 
chickens were in a moult. The death 
loss since housing has been negligible: 
8 birds; and these died of egg rup- 
tures, not one from disease. 


Uniform Temperature Inside 


There are no sudden temperature 
variations in this insulated building. 
Steady warmth, says Dr. Everson, is 
an- important factor in maintaining 
high egg production and in eliminat- 
ing colds and other diseases. Since 
the first of November, the inside tem- 
perature has not varied more than 
10 degrees. When it was 18 degrees 
below zero outside, it was 50 degrees 
inside the building, and so dry that 
the chickens were dusting in the lit- 
ter. The litter stays dry because 
the floor is warm, therefore no con- 
densation from the moisture-laden air 
is deposited. Litter is changed every 
two weeks. 

Good housing has developed fur- 
ther advantages. One is that more 
birds can be kept in the same amount 
of space. On the basis of the recom- 
mended 3 sq. ft. per hen, the house 
should have only 308 birds, so that 
Dr. Everson has better than 100 extra 
hens in the building. “They kept tell- 
ing me I couldn’t put that many birds 
in here, that I would have trouble,” 
said Dr. Everson, “And, of course, it 
is true that many poultry houses are 
badly overcrowded. But with proper 
ventilation, you don’t need 3 square 
feet per bird, and you can get proper 
ventilation only with good insulation. 
With adequate ventilation, you can do 
away with colds and other respiratory 
diseases and keep more chickens in 
the house. 


Production Kept at High Level 


A further advantage is that with a 
good house, the farmer can buy stock 
bred for high production. Such birds 





give unsatisfactory results in a cold, 
uninsulated building, so that a good 
house and good poultry go hand in 
hand. Dr. Everson pointed out that 
Iowa has more chickens than any 
other state, but ranks from third to 
fifth in egg production. “It all goes 
back to the belief that a hen is a 
hen,” he said. “A lot of people re- 
alize the difference between a good 
producing and a poor producing milk 
cow, but persist in believing that any 
hen will lay eggs at a profit.” 

Good housing saves time and 
effort by the operator. Most death 
losses come after the farmer has 
housed the birds, which means a 
greater loss in feed and time of the 
caretaker than when the chicks are 
small. Feed, of course, is a very im- 
portant item at present because of 
its scarcity and high cost. Feed must 
be utilized either for egg production 
or body warmth by the chickens. Their 
normal body temperature is 105 de- 
grees, and when the house is cold, 
feed must be burned up in order to 
maintain their body heat. A warm 
house means that the feed intake can 
go into egg production. 

This single demonstration house 
has brought the Northern Lumber 
Company more than a dozen similar 
jobs. Visitors come for miles around 
to look the house over, and not only 
poultry raisers, but hog raisers, too. 
The doctor himself is so satisfied that - 
he plans to build another poultry 
house and a new feed room as soon 
as possible. He has cleared a net 
profit of $165 per month, after paying 
the feed and scratch bill, which aver- 
ages $100 a month, the $60 monthly 
payment on the remodeling cost, and 
other expenses. Mrs. Everson says 
that even if the farm: price of eggs 
dropped to 20 cents a dozen, and feed 
prices stay as high as they are now, 
they would still make money on the 
chickens.- t 


Interior layout of the model poultry. 
house converted from an old horse barn. 
After completing this job, the dealer re- 
ports requests for more than a dozen 
similar jobs in his trade area. 










Total cost of this job was $900, or $2.17 

per bird. A comparable new house would 

have cost between $1,500 and $1,600, if 
materials had been available. 
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More Lumber Available 
During Third Quarter 


Though lumber will remain in tight 
supply at least during the next four 
or five months, there will be more 
lumber available for construction in 
the third quarter of 1945 than in the 
second quarter, J. Philip Boyd, direc- 
tor of the War Production Board’s 
lumber and lumber products division, 
said last week. 

“Construction activity is to some 
extent the keystone of the partial re- 
conversion made possible by V-E Day. 
Proposed third quarter allotments and 
reserves of lumber for civilian con- 
struction, maintenance and repair 
total 1,546,114,000 board feet, a 13 
percent increase over those of the 
second quarter,” he said. 

The proposed third-quarter allot- 
ments of lumber for construction in- 
clude lumber for a declining military- 
sponsored industrial construction pro- 
gram and increased amounts of lum- 
ber for government buildings, farm 
use, war housing and industrial con- 
struction, Mr. Boyd added. 


New Direction Issued 
On Hardwood Flooring 


The National Housing agency has 
called to the attention of builders who 
have orders outstanding with sup- 
pliers for hardwood flooring, Direc- 
tion 12 of Priorities Regulation 3, 
which was issued May 17 by the War 
Production Board. 

This direction requires that all 
rated orders for hardwood flooring 
now in the hands of suppliers must 
have an additional statement from 
the purchaser that “This rating was 
not received by me on an order call- 
ing for the delivery of ‘lumber’ as 
defined in Order L-335.” 

The direction becomes effective 
June 1, 1945, but all outstanding or- 
ders must contain the statement con- 
cerning ratings to validate the orders. 


Announce New Method 
For Pricing Special 
Hardwood Plywood Items 


Distributors of specially priced 


items of hardwood plywood have been 


provided with a method of computing 
their ceiling prices for such sales, the 
Office of Price Administration an- 
nounced last Monday. 

Specially priced items are plywood 
constructions not specifically priced in 
OPA regulations. 

This action, which becomes effective 


READ IT SOONER IN AMERICAN LUMBERMAN 


May 26, states that distributors’ ceil- 
ing prices for special priced hard- 
wood plywood items will be computed 
by adding their actual inbound freight 
expenditures to the manufacturer’s 
approved f.o.b. mill sales prices and 
basing their previously fixed mark- 
ups on the sum of the mill prices and 
freight costs. 

Ceiling prices specifically estab- 
lished by OPA for hardwood plywood 
in the regulation were also restricted 
by this action to plywood made with 
hardwood innerplies, the species for 
which remain optional with the man- 
ufacturer. 


Postwar Research Hampered 
By Scarcity of Trained Men 


Postwar expansion of industrial re- 
search by small companies, which are 
planning a large increase in such ac- 
tivities, will be limited by the scarcity 
of scientific and technical men, R. J. 
Dearborn, president of Texaco De- 
velopment corporation, declared last 
week. 

The principal factor in the prospec- 
tive shortage of professional men 
available to industry is that the war 
has prevented the normal flow of 
trained young men from the colleges. 
Another reason is that many men are 
in the services or in war jobs, a great 
number of whom will find it difficult 
to resume their old work due to dis- 
use of their technical abilities. 

Another factor which will affect 
industry is that the government prob- 
ably will intensify its research ac- 
tivities and be a competitor, for the 
first time, of industry for scientific 
personnel, it was stated. In addition, 
there will be a great demand for U. S. 
technical personnel abroad due to the 
tremendous reconstruction work which 
will be needed and also from the col- 
leges for teachers. 


Florida Planning For Nearly 
8 Million Fire-Protected Acres 


A request of the Florida board of 
forestry and parks for a two-year al- 
lotment of $1,700,000—more than 
double what the budget commission 
recommended—has been approved by 
the appropriations committee of the 
Florida House. 

Basil E. Kenney, president of the 
forestry board, told the committee 
his agency now has five and one-half 
million acres of land under fire pro- 
tection and two and one-quarter mil- 
lion acres more to be included. 





Lumber Joins Logging on 
Production Urgency List 

Addition of lumber to the National 
Production Urgency list, a recent ac- 
tion of the Production Executive com- 
mittee, strengthens the position of 
lumbermen applying for more favor- 
able priority ratings in their efforts 
to get the manpower required to en- 
able them to produce the lumber ur- 
gently needed to prosecute the war in 
the Pacific. 

The list defines lumber as: “pro- 
duction of sawmills and planing mills, 
excluding retail and wholesale lumber 
yards; production of veneer, including 
container veneer, but excluding fur- 
niture veneer; production of plywood, 
including container plywood, but ex- 
cluding furniture plywood.” 


Lumbering Must Improve to 
Survive Postwar Competition 

“The lumber industry must develop 
greater efficiency in the handling and 
refining of woods products if it is to 
survive in the fierce postwar competi- 
tion,” Nathaniel Dyke Jr., special con- 
sultant of the Smaller War Plants 
corporation, said recently. 

“Competition will come from sen- 
sational developments in other ma- 
terials . . . and it behooves the lum- 
ber industry to do more research, to 
make lumber products more utili- 
tarian, to increase the efficiency of 
logging crews and sawmills so that 
a greater percentage of the log may 
be recovered, to increase the efficiency 
of wood-working plants with new and 
improved machinery, to employ new 
hardening processes, to flame proof, 
termite proof and warp-proof wood 
so as to make it more durable, 
smoother, stronger and longer-wear- 
ing.” 

Mr. Dyke forecast huge increases 
in the demand for prefabricated homes 
after the war. “It will be the part 
of economy to build prefabricated 
houses at the source of the mate- 
rials,” he said. 

He added that lumber was still 
among the most critical of material 
despite the end of the war in Europe, 
and said that the demand for 1945 
is 10 billion feet greater than the 
estimated production. 


Increase Worker Training 
To Expand Postwar Building 

The time required to fill urgent civil- 
ian construction needs after the war 
can be materially shortened by 
prompt expansion of vocational. train- 
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Trimmed, Gained and 


Bored or Mortised 
on Special Order 


Three Big Reasons 
Why Douslas Fir 
FACTRI-FIT Doors Meet 


Modern Building Demands 






Douglas fir doors are also offered 
in two other classifications: STAN- 
DARD (made oversize for fitting 
to inexact openings) and PRE-FIT 
(trimmed to size, but without 
other machining). 






































More and more specifiers now—today—for a limited 
and builders will demand range of essential building. 
Douglas fir FACTRI-FIT When war restrictions are 
doors—and for three good lifted, these FACTRI-FIT 
reasons! features will help you meet 
the demands of modern 
FACTRI-FIT door is trimmed, building practice. Douglas 
pre-fit to standard opening fir d ill be i diatel 
size. On-the-job sawing and ir coors wi e immediately Douglas fir FACTRI-FIT doors 
fitting is eliminated. available for all civilian jobs reach the job ready to hang. They 
- ae save time and money—assure a 
A FACTRI-FIT door is gained as soon as the “‘go-ahead”’ is better installation every time. 
for hinges. The work is done given! 


at the mill by high-speed pre- 
cision tools. 


Get ready now. Send for 
A FACTRI-FIT door is bored catalog showing the com- 
Or mortised to your specifica- 


tions, too. An additional time- plete line of Douglas fir in- 
saver ! terior doors, Tru-Fit En- 
trance doors, and new spe- 





You can offer Douglas fir 


; cialty items. inl. 
FACTRI-FIT doors right . ed workman to mar or “butcher” 3 
FACTRI-FIT door. The work is 
done at the mill. It’s sharp, clean- 
cut, precise. 


Douglas Fir 


DOORS 


FIR DOOR INSTITUTE 


Tacoma 2, Washington 





or fir doors are edge- 
Douglas fir PaetiT 
a FACTRI-FIT doors are scuff- 
for protection in handling 


THE NATIONAL ASSOCIATION OF FIR DOOR MANUFACTURERS cod tipping 
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ing programs for the thousands of 
new workers needed in the building 
trades, James W. Follin, managing di- 
rector of the Producers’ Council, na- 
tional organization of manufacturers 
of building materials and equipment, 
stated last week. 

“While there unquestionably will be 
an ample total supply of labor for 
the construction industry, the num- 
ber of skilled craftsmen needed to 
permit quality construction will be 
inadequate in certain lines until thou- 
sands of newcomers have received the 
necessary training and experience,” 
Mr. Follin said. 

“If vocational training programs 
are started without delay in the va- 





rious states, for the benefit of re- 
turning servicemen and other avail- 
able workers, it should be possible to 
train an ample number of new work- 
ers to supply the increasing construc- 
tion demands.” 


Chemistry Looks To Forest 
And Farm For Raw Materials 

Belief that American forest and 
farm products are destined to play 
an increasingly vital role in world 
chemical economy has been expressed 
by Dr. Lucas P. Kyrides, organic re- 
search director of Monsanto Chemical 
company. 

He declared that chemistry must 
look toward self-perpetuating raw 
materials to meet the future require- 








Production is increased— 
with less man power—when 
the Lowther C-Saw goes to 
work! Trees are felled—logs 
bucked and limbs cut with such 
ease and speed that with the 
Lowther C-Saw—one man be- 
comes a crew! 
















HARRY A. 

















THE NEW “C-SAW” TECHNIQUE 
USED IN FELLING TREES WITH THE 
LOWTHER C-SAW ABSOLUTELY ELIMI- 
NATES PINCHING AND DROPS THE 
TREE EXACTLY WHERE YOU WANT IT 


says Rocco Caprio, Woods Boss, who 
operates in the rocky hills of Penn. 


“The Lowther C-Saw has been a great 
help to us during this labor shortage. 
We have been able to almost double our 


141 WEST JACKSON BOULEVARD + CHICAGO 4, ILLINOIS 


| need help. Tell me how the Lowther C-Saw can replace lost 
man power. Send me circular 93. 


production of pulpwood 
with fewer men. It is 
easy and economical 
B to operate.” 


LOWTHER COMPANY 

















ments of mankind. These must ulti- 
mately supplant raw material sources 
which are limited in extent and which 
are not self-replenishing. 

“Given time and_ research,” he 
stated, “wood, from a national eco- 
nomic point of view may well become 
the raw material for the chemical in- 
dustry of the future.” 


Relax Manpower Controls 
When Japan Is Defeated 


Although the European phase of the 
war is over, general relaxations of 
manpower controls are not in pros- 
pect until Japan is defeated, Paul V. 
McNutt, chairman of the War Man- 
power commission, has announced. 
However he added plans for progres- 
sive relaxation of manpower controls 
as rapidly as circumstances permit are 
being put into operation by the WMC. 

This announcement followed unani- 
mous approval by the commission of 
a transitional post-V-E-Day program, 
which will take into account day-to- 
day labor market conditions, and 
which will involve a change in the 
WMC system of area classification be- 
ginning July 1. After this date there 
will be some relaxation of manpower 
checks on new and expanded civilian 
production. 

Group I will be areas in which all 
manpower controls will be continued; 
group II, areas in which manpower 
controls will be optional; and group 
III and IV, areas in which manpower 
controls will be completely eliminated. 

The group I areas will be those in 
which labor stringency exists for 
meeting war production requirements. 
The group II areas will be those in 
which there is an over-all balance of 
labor supply and demand. Group III 
and IV areas will be those in which 
war contracts should be placed to fill 
current and anticipated employment 
needs wherever possible and encour- 
age civilian production. 

The 48-hour work week will con- 
tinue in group I, and will be optional 
in group II. It will be maintained on 
an industry-wide basis only as long 
as it is required to meet labor short- 
ages—such as textiles, logging and 
lumbering. 


Materials, Manpower Determine 
Expansion of Home Building 


The way is being opened for the 
home building industry to expand its 
operations as rapidly as. manpower 
and materials become available and 
communities act to meet their needs. 
Administrator John B. Blandford, Jr., 
of the National Housing Agency has 
declared. 

The groundwork for the reconver- 
sion was laid as far back as the sum- 
mer of 1944 so that action could be 
taken to attack the nation’s serious 
housing shortage as soon as war con- 
ditions permitted. 

“Winning the war ‘in the Pacific 
will,” he said, “command first call on 
all energies of the housing industry 
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with a Kimpreg Surface 


A revolutionary new alloy-like material 
is achieved by fusing to plywood’s sur- 
face a cured plastic skin of KIMPREG. This 
resultant material is not a plywood in the 
ordinary sense, not a conventional plas- 
tic laminate. It is a brand new, better 
structural medium with countless appli- 
cations in many products—including, very 
probably, those you plan for post-war 
production. 


With kimprec, plywood is converted 
into an improved substance which can be 
machined, formed and fastened like ordi- 
nary wood—yet has a plastic’s smooth, 
tough surface and beautiful, permanent, 
paintless finish. 


Kimprec adds the following advantages 
to plywood: 1) increases durability and 
flexural strength; 2) provides resistance to 


Among the users of KIMPREG are: Buffelen Lumber & Manufacturing Company; Olympic 
Plywood Company; Washington Veneer Company; and The Wheeler, Osgood Company; all of 
whom are currently producing a Douglas Fir Plywood surfaced with KIMPREG. This product 


is sold under the trade name of Inderon. 
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moisture and vapor; 3) armor-plates 
against extreme abrasion; 4) diminishes 
grain-raising effects; 5) makes the material 
scuffproof, splinterproof, snag-resistant; 
6) affords a stainproof, vadiable, “wipe 
clean” surface; 7) creates resistance to 
chemical action, decay, temperature-ex- 
tremes, fire, vermin, and mold. Moreover, 
it is warm to the touch, does not have 
the chill “‘feel’’ of metal surfaces. 












or Prefab Houses... 





0 - WYOur product can be improved 


Today all KImPREG is required for mili- 
tary needs, ranging from airborne “‘pre- 
fab” huts to glass-smooth tables for pack- 
ing parachutes without snagging. Hence, 
the wartime color of KIMPREC is a soldierly 
olive-drab. Post-war, however, it will be 
offered in a variety of appealing hues. 

Now is the time to investigate the pos- 
sibilities of KIMPREG-surfaced materials for 
your peacetime requirements. 





*TRADE MARK 


Send Coupon for FREE KIMPREG Book to: 
Kimberly-Clark Corporation, Neenah, Wis. 
AL-S45 
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Quality 
Lumber 
for your 
Postwar 

Needs 





For nearly 46 years Booth-Kelly 
have been satisfying customers 
with their dependable quality old- 
growth Yellow Douglas Fir. Buy- 
ers who formerly relied on Booth- 
Kelly can rely on it that as soon as 
Victory is achieved we'll be back 
with our usual prompt shipments 
of the full line of Booth-Kelly 
products. 


RASA 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


igh 


SUGENE.ORE- 


TWO MILLE—GPRINGFIELD & WENDLING, ORE. 


30 








and the agency, and priorities still 
will be directed to meeting the needs 
of war workers, returning veterans, 
families of military personnel and to 
relieve general conditions of conges- 
tion found to be impeding the war 
effort. How rapidly we can move 
toward more home building depends 
entirely on war needs.” 


Wallace Gives 4-Point Plan 
For Postwar Construction 


One hour following the formal an- 
nouncement of V-E Day, the Senate 
small business committee, - Senator 
James E. Murray chairman, started 
an examination to determine what 
steps should be taken to aid the 
highly important construction indus- 
try with its reconversion and postwar 
problems. 

Secretary of Commerce Henry A. 
Wallace, testifying, outlined a four- 
fold program which he _ indicated 
should be the objectives of both the 
construction industry and government 
during the transition period. His pro- 
gram is as follows: 

1. The rapid expansion of construc- 
tion activity as soon as resources can 
be released. 

2. Maintenance of a continuing vol- 
ume of construction at from 15 to 20 
billion dollars a year with a view to 
maintaining full employment in the 
industry and in the economy. 

38. More construction for more per- 
sons and industries at less cost. 

4. Stabilization of construction ac- 
tivity in such manner as to give the 
industry maximum effectiveness in 
preventing business depressions with- 
out preventing normal growth. 


Doubt Income Tax Analysis 
Will Show Real Revenue Loss 


Doubt that the forthcoming analy- 
sis of returns filed last summer with 
the Treasury dept. by tax-exempt cor- 
porations and organizations will re- 
veal the nation’s actual loss of income- 
tax revenue was expressed in a state- 
ment issued recently by the National 
Tax Equality Association. 

The returns were demanded by the 
House Ways and Means committee in 
connection with the 1943 revenue act, 
with a view to closing existing loop- 
holes for tax evasion, and “requiring 
the payment of tax and the protec- 
tion of legitimate companies against 
unfair competition.” 

However, two kinds of cooperative 
corporations, representing far and 
away the greatest number and per- 
haps the greatest volume of business, 
are not required to make the special 
report to the treasury. These are the 
50 percent of farmer cooperatives 
which have not filed for exemption, 
and the city consumer cooperatives 
for which the law provides no specific 
exemption. : 

“It is probable,” Ben C. McCabe, 
president of NTEA, said, “that no re- 
turns have been filed by city consumer 
co-ops, which are able to escape most 
federal income taxes by paying out 
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their earnings as so-called patronage 
dividends in stock or in cash.” 


Labor and Management Discuss 
Postwar Construction Problems 


The Associated General Contractors 
of America and the Building and Con- 
struction Trades department, Ameri- 
can Federation of Labor, have an- 
nounced an understanding which has 
been reached between officials of the 
two organizations for the purpose of 
seeking to solve their mutual prob- 
lems in the postwar period. 

This understanding is the first of 
steps to be taken between manage- 
ment and labor with the aim of bring- 
ing about an orderly reconversion to 
peacetime construction work. 

Representatives of the two organi- 
zations have met in Washington for 
the purpose of exploring the problems 
confronting the construction industry 
in the reconversion and postwar 
period and have arrived at a four- 
point program, as follows: 

1. Maintain and improve the pres- 


_ent working relations in the industry. 


2. Prepare a record of the points 
of agreement existing on a national 
basis. 

3. Set up a joint committee to han- 
dle within the industry the various 
problems arising which cannot be 
dealt with locally 

4. Retain within the industry con- 
trol over its own problems rather 
than having to resort to federal or 
state legislation or administrative 
action. 


Military Contractors 
Get WPB Assistance 


A new procedure to provide assist- 
ance for military contractors and sub- 
contractors who cannot obtain suffi- 
cient lumber through normal trade 
channels to meet production schedules 
was announced earlier this month by 
the War Production Board. Lumber 
procurement assistance will now be 
given by WPB after the need for as- 
sistance -has been verified by the mili- 
tary contracting officer. 

Applicants for assistance must 
show that they have tried, without 
success, to procure the required lum- 
ber. Specific data on requirements 
should be submitted to military con- 
tracting officers on form WPB-3922. 
If a contractor has commitments with 
more than one military agency, a sep- 
arate form should be filed for each one 
with the respective contracting officer. 
After verification by the contracting 
officer, the form will be forwarded 
through the military agency to WPB 
for procurement assistance. 


OPA Outlines Price 
Reconversion Program 


A reconversion pricing program 
under which most peacetime goods 
returning to the market will sell at 
1942 retail prices has been outlined 
by Price Administrator Chester 
Bowles. 

During the next few weeks many 
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FASTER 
EASIER 
CHEAPER 


THAN IT LOOKS 


5 H.P. MALL Gaso- 
line Engine Chain 
Saw -- available in 
many cutting capaci- 
ties. Also Pneumatic 


Models. 


REG.U.S. PAT. OFF. 





Many times faster than a hand operated cross-cut 
saw. Reduce felling and bucking costs 30%. 


Inexperienced hands can fell trees with speed and 
direction, after a few instructions. 


Make fast, accurate, horizontal, vertical, or any 
angle cuts in pine and hardwood. 


Cut trees close to the ground leaving shorter stumps 










CHAIN SAWS 


%& IMMEDIATE DELIVERY ON MOST MODELS 


and adding more lumber per tree. 


Readily portable and easily handled on operations 
with heavy undergrowth. 

Easy starting. 2-cycle design gasoline engine has 
stall proof clutch and handle throttle. Starts easily 
in all weather. Uses very little fuel. 


Electric Chain Sharpeners are available. 


Write for name of distributor nearest you. Demonstrations can be arranged. 


MALL TOOL COMPANY © 7733 South Chicago Ave., Chicago 19, Ill. 


Offices in 
Principal 
Cities 
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Natural Reseeding of Timber 
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Future Timber 
Supply Assured 
Progressive forest management 
policies assure Ozan’s customers 


long-time, continuous service on 
this famous Shortleaf Pine. 


OZAN 


Lumber Company 
Prescott, Ark. 


Sawing Wood Since 1891 











hundreds of manufacturers will begin 
turning from production of war ma- 
terials to making the products of 
peace. They will be anxious to know 
the legal ceiling prices at which they 
can sell their goods; the public is con- 
cerned over what prices they will have 
to pay; labor is vitally interested in 
the effect of reconversion pricing on 
wages and jobs. 

OPA has outlined four major ob- 
jectives for its pricing policies. The 
first is the continued prevention of 
inflation; protecting people against 
increase in the cost of living, and 
maintaining careful control over the 
prices of all the materials of war. 

The second is making possible full 
production; prices must not stand in 
the way of manufacturers making the 
products for which the public is wait- 
ing. 

The third is encouraging full em- 
ployment; allowing good jobs at good 
wages. 

The fourth should be the relaxation 
of price controls in one commodity 
field after another as soon as the 
danger of inflation disappears. 

In the retail field OPA expects to 
make extensive use of easy-to-under- 
stand dollar-and-cent pricing of retail 
commodities. There will be a later 
statement concerning standards in re- 
tail prices based on changes in manu- 
facturers’ prices. 


Will Relax Buying Rules 
As Soon As Supply Permits 


While the War Production Board is 
prepared to relax its rules governing 
the acquisition of materials as rapidly 
as supply permits, it does not intend 
to allow hoarding, preemptive buying 
or buying ahead of need of production, 
it has been announced by John D. 
Small, chief of staff of WPB. 

“There must be no tying-up of ma- 
terials, or holding of more materials 
than are actually needed, during the 
early part of Period One (the period 
between victory in Europe and vic- 
tory over Japan),” Mr. Small said. 

“It is our present intention to take 
effective action against those who vio- 
late our regulations by receiving ma- 
terials and components to which they 
are not entitled, or who accumulate 
excessive inventories.” 


University of Illinois Issues 
Circulars For Home Builders 


Two new circulars have been issued 
by the University of Illinois of inter- 
est to people planning to buy or build 
in the future. 

The first of these lists the charac- 
teristics of an ideal good neighbor- 
hood, outlined by its community 
planners. 

The second is a simple and sound 
system for figuring how much a 
family can afford to pay for a house. 
Other items discussed are home own- 
ership vs. renting, preliminary and 
extra costs of building, mortgages, 
and the place of housing costs in the 
family budget. 


Goodyear Develops Model 
Prefabricated Houses 

Five basic colors have been worked 
into a wide variety of color schemes, 
made possible by varying the widths 


MA 
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Exterior view of a model Wingfoot home. 


of the paint zones of the house, for 
the production models of Goodyear 
Wingfoot homes now coming off the 
assembly line at Litchfield Park, Ariz. 

Natural lighting and ventilation of 
the production model have been im- 
proved to exceed minimum accepted 
standards, the house being equipped 
with louvres which provide ventila- 





This interior view shows many of the 
built-in features, kitchen facilities and 
general livability of the home. 


tion even though the doors and win- 
dows are closed. 

Unlike most pre-fabricated houses, 
the Wingfoot home pre-assembled 
model comes delivered as a packaged 
unit with much of the furniture built- 
in. Each home is equipped with cook- 
ing facilities, heating equipment, ice 
box and automatic hot water heater. 


Inventory Controls 
Now Modified by WPB 


Modification of inventory controls 
under Priorities Regulation 1 and 
Controlled Materials Plan Regulation 
2 has been announced by the War 
Production Board. 

Stockpiling is now permitted by al- 
lowing a person to receive, in antici- 
pation of starting or resuming civilian 
production, the minimum amount of 
material he would need during the 
first 30 days of production, provided 
no priorities assistance or allotment 
symbol is used to get the material. 

Where orders have been adjusted, 
delivery postponed, quantities reduced 
or canceled as a result of contract 

(Continued on page 36) 
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Tremendous Market. Every 
other cow needs a water bowl. 
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THE First NAME IN 
—_— 


BARN EQUIPMENT 


has Always ben LOUDEN 


@ For more sales and more profits in Amer- 
ica’s big postwar farm building market, line 


up with the leader in barn equipment. Line. 


up with Louden. 


Back in 1867 Louden invented and built 
the first piece of barn equipment. Since then, 
Louden has pioneered and introduced prac- 
tically every other piece of modern equip- 
ment found in today’s barns. 


Over 50 years of consistent national ad- 
vertising, good service, and superior quality 
equipment assure quick acceptance and de- 
mand. 


LITTER and FEED CARRIERS 
Every farmer wants them be- 


WATER BOWLS 


bor savers on the farm, and 


I 
ouden’s improved type offers you know how easy it is to 


more sales features, ranks 
any time. 


STALLS AND STANCHIONS 
Dairymen everywhere are modernizing with steal th the 
modern, profitable, sanitary way to stanchion 
i al : complete line is modern in design, enemnetied 
ality. 





While all the Louden equipment you want 
may not be presently available, there are at- 
tractive postwar money-making dealerships 
now open. So write today for full details. 


Meantime, remember, the FIRST name 
in barn equipment has ALWAYS been 


LOUDEN. 
° 


THE LOUDEN MACHINERY CO. 


(Est. 1867) 
135 N. Court St. Fairfield, lowa 


BRANCHES: Albany, N. Y.— Toledo, Ohio— St. Paul, Minn. 






| cause they are the biggest la- [7 


sell labor- saving equipment f— 


HAY UNLOADING TOOLS 
Since 1867 there’s always been a 


. steady demand for carriers, forks, 


71 slings, and pulleys because no 
tools gets harder usage. A —— 
replacement market 
tools will get this volume for yen. 


SLIDING DOOR TRACK 
Without a doubt, Louden of- 
fers the world’s finest line of 
barn door track with types 
and prices to reach every 
kind of buyer. 
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OW LONG SINCE you made an 
inventory of the things that 
hang. on your office walls? You count 
every piece of material you have in 
stock. Did you ever consider the ad- 
vertising value of the walls of your 
place of business? 

You buy space on billboards or put 
up signs here and there featuring 
your products. You paint attractive 
signs on your warehouses. But you 
fail usually to utilize profitably the 
interior walls of the office where you 
conduct your business. 

When prospects show up at your 
place of business they are close to 
the point of sale. They have come 
to see you about some product you 
sell. Often they have to wait. Whether 
they do or don’t, what are the walls 
saying to them about your services 
and your products? 

Do the things that hang on your 
walls create a favorable impression 
upon your prospect? Do they have 
any bearing upon the customer rela- 
tionships you are endeavoring to es- 
tablish? Or are they conglomerate, 
unrelated, out-of-date, faded, crinkly, 
askew, fly-specked, dusty? 

Point-of-sale impressions are the 
most important of all. The walls 
which surround the customer or pros- 
pect are talking to him while nego- 
tiations are going on . . helping 
the sale along or making it more 
difficult. 

Most office walls need cleaning up. 
Perhaps this is the time to do it. 


* * * 


OU’D HARDLY EXPECT a store 
like Gimbels in New York to 
bother with garden seeds, but they 
do it in a big, and most interesting, 
sort of way which seems to provide 
a simple lesson in effective merchan- 
dising. Efforts to sell garden seeds 
seldom extend beyond the display 
rack which usually is found near the 
front door of a substantial number 
of wartime lumber yards. No doubt 
Gimbels use the rack too, but we 
wouldn’t know about that since our 
merchandising observations were 
taken on Sunday as we sauntered past 
one of their show windows which sold 
us on the idea of putting in an 8x 10 
garden plot as soon as we got back 
home. 
“Grow your own,” said the attrac- 
tive placard. “Don’t grab up canned 
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For dealers, line yard managers, salesmen and other 


employees in retail lumber and building materials stores 


Merchandising 
weather vane. 


Thinking it through! 


Telltale office walls. 


Rules and regulations 
with a moral. 


Lesson in merchan- 


dising. 





goods that ought to feed the men 
who fight for you.” 

At the head of each row of artifi- 
cial plantings in the little garden 
were neatly printed signs which trans- 
lated tiny seeds into something that 
became really important and under- 
standable: 

One row of lettuce, 136 portions; 
radishes, 152 portions; beets (twice), 
45 portions; Swiss chard (% row), 
32 portions; onions, 10 portions; 
carrots, 75 portions; string beans, (2 
rows—twice), 44 portions; 3 tomato 
plants, 104 portions. Grand finale: 
“All the vegetables needed by two 
grown-ups for 3 months.” 

To our way of thinking, this comes 
pretty close to being the formula for 
effective merchandising. 


* * * 


Lumber yard ledgers were never as 
thin as today. . . There is little 
left but the index and cover. . 

A past due account is a sure sign 
there is something wrong with the 
customer—or the dealer. 


* a * 


A RECENT SURVEY concerning 
postwar small homes brought 
out the following preferences as ex- 
pressed by prospective builders: 


Wood construction ............. 93% 
Concrete block foundations...... 52% 
Insulation on roof and sidewalls .94% 
So ndedecensael 67% 
One-car garage ............. .--90% 
Two-car garage ............... 10% 


The last two items remind us of 
the survey made by HOUSE BEAU- 
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TIFUL in which a large number of 
homeowners were asked what they 
would do differently if they were to 
build again. One point brought out 
clearly was the fact that the vast 
majority would make the garage 
larger in order to provide storage 
space for screens, storm sash, lawn 
mower, hose, garden tools and other 
items. It seems to us that it wouldn’t 
take a great deal of ingenuity to de- 
sign such a garage, but, to our knowl- 
edge, it has never been done. “A 
place, not only for the family car, 
but for everything else you never 
knew what to do with” would have 
sales appeal. 


Selling points are SERVING points. 
Every product in the lumber yard 
renders a definite valuable service. 
Ferret them out. Organize them. Ex- 
plain them plainly and simply, and 
you'll find it easy to make sales. 


* 8 6 


HE STAFF PHOTOGRAPHER of 

a well-known newspaper worked 
half a day to obtain permission to 
take pictures of a certain dam when 
the river was at high water stage. He 
was accompanied by Army officers 
who supervised each shot in order 
that the dam would not be shown 
complete or its location revealed. Hav- © 
ing finished the job, the photographer 
walked across the street to get a cup 
of coffee where he found on display 
a wide range of three-for-a-nickel 
postcards showing detailed views of 
the dam, including its exact location. 
There must be some sort of a moral 
involved in this incident, but we 
haven’t bothered to figure it out. 


* * * 


FRIEND OF OURS tells of the 

skin doctor who took up as his 
specialty the treatment of skin dis- 
eases and was asked how he hap- 
pened to select that particular branch 
of medicine. 

“There are three perfectly good 
reasons,” replied the physician. “My 
patients never get me out of bed 
at night, they never die, and they 
never get well.” 
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Plan to Get Your Postwar Lumber from White River 









lemme 


White River lumber has long been known for quality. Hundreds of 
buyers know from experience that it is well manufactured, reliably 


graded and represents dependable value. 








Heavily engaged in produc- 


tion for war needs now, White River is looking forward to the time 
when it can again serve all old customers with its well known pre-war 
products in Douglas Fir and West Coast Upland Hemlock. 













WHITE RIVER LUMBER CO., ‘rez, Mastoste 











Polson Sitka Spruce lumber is going 
largely for aircraft, gliders, boat- 
building, boxes and crating on urgent 
war orders. 


Under present conditions it is impos- 
sible for us to supply any volume of 
Sitka Spruce lumber for commercial 
orders. 


With victory we hope to again supply 
our many good customers with Sitka 
Spruce lumber, Douglas Fir lumber 
and Cedar shingles. 


POLSON 
Lumber & Shingle Mills 


Division of 
Polson Logging Company 
Hoquiam, Washington 
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Make a 
2-WAY PROFIT 


with 


WELDWOOD GLUE 


000. 
Plastic Resin _ } 
WATERPROOF GLUE { 










Inyour SHOP you profit by using Weldwood Glue, because... 


Joints are stronger than the wood itself —and stay that way. 
Moisture and heat never affect Weldwood joints. 


On your SHELF Weldwood sells fast, carries a good margin 
and builds good will for you. 


WELDWOOD’S ADVANTAGES ARE UNIQUE— 


@ Ic has tremendous strength @ Easy to spread with brush or stick 
@ Joints areshearproofand permanent @ Stain-Free 
@ Easy to mix... just add cold water @ Bacteria and rot-proof 


UNITED STATES PLYWOOD CORPORATION 
Industrial Adhesives Division, Dept. 193 
55 West 44th Street, New York 18, N. Y. 











News 
(Continued from Page 32) 
termination or modification, the regu- 
lations now permit a customer to ac- 
cept further deliveries of material al- 
ready produced or in production at 
the time .of such notice, if the pro- 
ducer cannot use the particular item 

to fill other orders on his books. 


Some Raw Materials Eased 
Others Will Remain Tight 


General easing of the world supply 
position in raw materials is indicated 
by the Combined Raw Materials 


Board in its third annual report issued 
recently. 

Despite general easing, the board 
warned that certain important mate- 
rials—rubber, leather, lead, lumber 
and pulp—must be expected to con- 
tinue in tight supply for some time 
to come. 

In addition to military needs, the 
demands of liberated areas are becom- 
ing increasingly important. 

As the world supply picture im- 
proves, the board, an Anglo-American 
agency set up by the late President 
Roosevelt and Prime Minister Church- 
ill in 1942, is abolishing its interna- 
tional controls as rapidly as it can. 











as soon as L-335 is Modified 


We are still helping to build coffins for Hirohito 
and his Stooges. Bear with us a little longer 
and then you and your orders will have our 


top priority. 


METROPOLITAN LUMBER 


Co. 


CHICAGO — 4010 W. MADISON ST.—KEDZIE 7510 - 
MILWAUKEE—7534 W. STATE ST.—BLUEMOUND 4686 


OWNERS AND OPERATORS 
PONDEROSA MOULDINGS, INC., REDMOND, ORE. 


LUMBER - - - BOX SHOOK - - - MOULDINGS 
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Prefab Plan 


(Continued from Page 19) 
as well as for floors, ceiling and roof 
panels. 

“Twelve standard elevations have 
been prepared. The basic Home-Ola 
can be modified to include a garage 
for one or two cars, and a variety of 
different exterior and interior ar- 
rangements. . . The outside wall 
panels are joined together, where they 
meet, by a plywood connector and at- 
tached at the bottom edge to a steel! 
girder. It is possible, for the pur- 
pose of extreme portability, to erect 
the Home-Ola on a simple platform 
of steel posts embedded in concrete 
footings. 


Exterior Can be Sided 


“The exterior of the Home-Ola may 
be recovered at any time with a num- 
ber of materials. This may not be 
necessary from the standpoint of serv- 
ice. We doubt it will, for the phenolic 
resin glued variety of plywood ex- 
hibits unusual durability under con- 
ditions of extreme weathering. How- 
ever, the home owner might want a 
sided house and the basic Home-Ola 
can be sided. 

“Considerably more steel will be 
found in the basic Home-Ola than in 
the average conventional house of 
three or four times its size. Steel can 
be used to advantage in the construc- 
tion of standardized parts. ...A 
great deal of care has been taken to 
establish the lowest factors of heat 
transmission through the sidewalls, 
floors and roof and this has been ac- 
complished without upsetting the bal- 
ance of vapor transmission through 
the walls, which has, in many cases, 
defeated the whole purpose of insu- 
lation. 

“The rough plumbing in the Home- 
Ola is manufactured as one complete 
unit and requires only attachment to 
the fixtures, to the water service, and 
at the main drain. 

“There is, therefore, nothing novel 
in the design of the Home-Ola or any 
of the parts, unless it could be the 
use of the walls for use to support 
the rest of the structure. We have 
merely attempted to keep the amount 
of material required at an absolute 
minimum in accordance with good en- 
gineering practice, and to devise a 
home from parts which would lend 
themselves to complete and econom- 
ical manufacture at the source of the 
raw material involved.” 

It is not expected that lumber deal- 
ers will take the Home-Ola or any 
prefabricated home and tell their con- 
sumers that it is the answer to the 
postwar housing problem. It is, how- 
ever, a prefabricated house that can 
be adapted to the merchandising 
methods of lumber dealers, and where 
a customer or a certain segment of 
the trade is especially susceptible to 
the purchase of prefabbed houses, the 
lumber dealer can point to this house 
and.say he has one for them. 
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WEST COAST OFFICE 
Pacific Bldg., Portland, Oregon 
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Aeo.J.Silbernagel- 


WHOLESALE DISTRIBUTOR 


West Coast Lumber 


Lumber Products 


@ MOULDINGS 
e BOX SHOOK 


(eo.J.Silbernagel 


8 S. Michigan Ave., Chicago, Ill. 
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ORANGEBURG PIPE 
isa “natural” as a 
profit-maker for 
building material 
dealers. No other pipe can be in- 
stalled with less time and trouble— 
no other pipe can give more in 
continued customer satisfaction. 
ORANGEBURG has met with remark- 
able acceptance and success the 
country over, in such non-pressure 
uses as: house-to-sewer or septic 
tank connections, industrial waste 
drainage, conductor lines, outside 
downspouts. Equally popular is 
ORANGEBURG PERFORATED PIPE, 
with snap couplings, for septic tank 
filter beds, foundation drains, farm 
and muckland drainage... It will 
pay you to learn more about this 
profitable pipe now! Return the 
coupon today! 







Remember these profit-making 
advantages: 


¢ Light weight, easy to handle and install. 

© Longer lengths, fewer joints to make. 

© TAPERWELD JOINTS quickly made with- 
out cement or joining compound. 

© Prevents infiltration and root growth. 

©Can be installed in wet trench—tight 
joints readily made in or under water. 

© Can be sawed to any length—all pipe 
useable. 

© Sewer lines ready for testing at once. 

© Does not break or crack easily—lasts a 
lifetime. 

© Non-rigid—withstands soil settlement. 

© Non-metallic—can’t corrode. 


* Advertised in leading home and farm magazines. 
ORANGEBURG 
The Root-Proof Pipe 


‘ALLIC CONDUIT AND PIPE, SERVES 
LIGHT, TELEPHONE, GENERAL CONSTRUCTION, 





(AL-5-45) 
HE FIBRE CONDUIT COMPANY 


ORANGEBURG, N. Y. 
Please send catalog on ORANGEBURG PIPE. 














eoccccsceoees 










































OU need these tools for 
insulation board jobs. 
Made of hard maple, light 
weight. Sharp, strong blades 
cut thru toughest insulation 
boards, leaving clean, smooth 
edge. Three tools, five blades, 
attachments, all for 


$350 


Sent postage paid 
anywhere in U.S. A. 
Extra Bevil-Devil Blades, of 
selected steel, ground to cut 
insulation board, package of 
100 for $4.00, postage paid. 


KIMBALL mec. co., inc. 


1709 GREENLEAF ROYAL OAK, MICH. 






EVELING & 
ABBETING 




















































Fly Seine Cloth 


| 
“KEYSTONE BRAND” 


Limitation order L-303 recently issued by 
W.P.B. greatly restricts our distribution 
and the sizes and meshes of cloth we can 
weave. 














We will do our very best to supply our 
customers. Full information will be cheer- 
fully given to your inquiries. 


Allow us to quote 
Phone 631 


THE 


Seneca Wire & Mfg Co. 


FOSTORIA, OHIO | 






































RCH 
FLOORING | 
When you want reliable 


quality Maple and Birch floor- 
ing. order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 


J.W. WELLS 


LUMBER COMPANY 


mMmeenaurFACcrenRens 


MENOMINEE, MICHIGAN 
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Hydraulic Catalogue 52610 


New combination text book and 
catalogue on the design and applica- 
tion of hydraulic and _ pneumatic 
leather packings. Tables have been 
revised since the previous edition and 
32 pages of new material added to 
the engineering section. It contains 
sketches, specifications, and do’s and 
don’ts for hydraulic and pneumatic 


packings. For further information 
check number 52610. 
Plane Folder 52605 


This colorful folder helps answer 
customers’ questions about Stanley 
planes, and highlights many of the 
best sellers in the line. It lists the 
different sizes, giving lengths and 
width of cutters, and describes the 
uses. To receive this folder check 
number 52605. 


Modernization Booklet 52612 


Contains a series of store moderni- 
zation ideas for dealers displaying 
appliances for the home, issued by the 
Admiral corporation. To keep dealers 
abreast of the changes in displays, 
the company from time to time ad- 
vises suggested changes in the book- 
let. To receive this check number 
52612. 


Resin Bulletin 52611 


This bulletin is on the fatigue 
studies of resin adhesive construc- 
tions giving the results of testing 
phenolic bonded plywood under alter- 
nating stresses. It contains drawings, 
tables, discussions of the tests, and 
the conclusions reached. To receive 
this bulletin check number 52611. 





Book on Wood Research 
and History 52601 


This brochure just published by the 
Timber Engineering Company tells 
the long story of wood’s usefulness 
to man, describes the current tech- 
nological developments of wood as an 
engineering medium and as the raw 





material of plastics and chemicals, 
and heralds the dawn of a new age 
of wood with limitless horizons for 
America’s greatest, renewable, nat- 
ural resource. It’s purpose is to 
stimulate further interest in wood 
research. Copies of this are available 
by checking number 52601. 





Rafter Lengths Book 52603 


The vest pocket Rafter Lengths 
book, published by Builders’ Topics, 
offers dealers an opportunity to help 
contractors save labor costs in fram- 
ing his complicated roofs. This book 
is a roofers actuary, giving lengths, 
level, plumb and side ‘cuts for all 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 


found in the heading of the items. 


Sign the coupon, mail it promptly to the 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., and the desired 


information will be forwarded. 


52601 52602 52603 52604 52605 
52606 52607 52608 52609 52610 
52611 52612. 52613 52614 52615 
ie ea ieee mE Pe ere fee er war eye te ko Forge” cee 
Company . 
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Are Profit Builders 


There's a Red Joint Ladder for 
every use... quality built 
throughout . . . famous for un- 
usual strength and lightness. 
The Red Joint keeps out mois- 
ture, prevents rotting at the 
joints—gives extra eye appeal, 
too. Stock Red Joint ladders, 
leaders in the field for over 
twenty years. 


Write department 
100 for open terri- 
tories. Catalog on 
request. 
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TIMBER 
Our Eternal Resource 


Timber ranks first among the permanent 
and practically indestructible resources 
of the United States. Oil and minerals 
ultimately may become depleted, but 
forests are eternally reproducing them- 
selves. “Tree farms” for scientific growth 
are established and in operation 
throughout the nation. As no costly 
change over to peacetime production is 
necessary, Pope & Talbot, Inc., will be 





ready to aid in supplying the lumber 
needed for postwar construction. 


POPE & % TALBOT 


LUMBER | DIVISION 





461 MARKET ST. ~ SAN FRANCISCO 
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...RENTS FLOOR SANDERS 
FOR You/ Outstandingly successful 


dealers who have made large profits out of the 
floor sanding machine rental business find this 
display plan a real business-getter. Sand off a 
square near your Paint Department and have a 
sign painted on it. It works! 


This is one of the six points in the 6-Point 
Plan that assures you steady profits from renting 
floor sanders. Send coupon for free booklet 
shown below. 
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When Amerock introduced modern “matched” 
designs of cabinet hardware, it revolutionized sales 
possibilities almost over night. For the first time 
cabinet hardware rose above the purely functional 


and became “Kitchen Jewelry” selected to 
beautify the home. Tomorrow new and even finer 
matched designs will help alert dealers and jobbers con- 
tinue to make Amerock Cabinet Hardware a major profit line. 
Other Famous Amerock ‘‘Firsts’’— Patented winged-latch bolt me- 
chanism, raised-joint hinges, beauty-seal platings, individual 


envelope packing, Color-Selector demonstrator display, etc. 


GENUINE 















PRODUCTS 


AMERICAN CABINET HARDWARE 


® @8 @ 8 AT 1 C.N 
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rafters for any even pitched roof. For 
further information on this and other 
building literature check number 
52603. 


Wire Belt Hooks 52604 


The Bristol company recently an- 
nounced the addition of a line of 
hinged-type wire belt hooks to its line 
of belt lacing products. The new 
hooks are designed to joining all types 
of flat belting, including leather, fab- 





ric, rubber and balata belts. Various 
sizes are offered to take care of belts 
up to % inches thick. 

A new method of mounting the 
hooks in the spacer card makes it 
possible to leave the card in place in 
the lacing machine until the lacing 
operation has been completed. For a 
bulletin describing these hooks check 
number 52604. 


V-Belting Catalogue 
Section 52602 


A new catalogue section on its line 
of open end V-belting has just been 
published by the B. F. Goodrich com- 
pany. It points out the practical qual- 
ities of such belting, gives the rules 
for successful application, outlines the 
limitations of this type installation, 
and describes the fasteners. To re- 
ceive this catalogue section check 
number 52602. 


Crude Sulphate 
Turpentine 52613 


This turpentine is now being pro- 
duced at the Minnesota and Ontario 
Paper company mill. The installation 
of special condensing equipment was 
completed recently to recover this tur- 
pentine. This crude sulphate turpen- 
tine is shipped to paint manufacturers 
who refine it and use it as other com- 
mercial turpentines in their products. 
For further information check num- 
ber 52613. 


Fly Spray Bulletin 52609 


The killing power of Thanite is 
more complete than pyrethrum ac- 
cording to this bulletin published @s 
a result of university research. It 
describes its uses, its results, as well 
as the effect on various surfaces. To 
receive this bulletin check number 
52609. 
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Plywood Pamphlets 52606 


Two additional pamphlets for the 
Industrial Use Handbook are now 
available. In there is material di- 
rectly applicable to using plywood 
industrially. For copies and for fur- 
ther information check number 52606. 


New Louvers 52607 


A new line of louvers for poultry 
houses as well as other types of con- 
struction are being manufactured by 
the Arr-O-Line company. Pamphlets 
describing the products, illustrating 
the various uses, and giving specifica- 
tions are now available by checking 
number 52607. 


New Wire Stripper 52614 

A new wire stripper for stripping 
rubber insulation, asbestos, synthetic, 
plastic, glass, cambric and other in- 





sulations is announced by the Ideal 
Commutator Dresser company. Plain 
or grooved blades are used depending 
upon the type of wire. For further 
information check number 52614. 


Acoustical Plastic 52608 


A new item for lumber dealers is 
this Zonolite acoustical plastic that 
absorbs sound, is easy to apply and 
comes ready mixed. For the booklet 
describing its uses and application 
and for any further information 
check number 52608. 


Handling Light, 
Bulky Loads 52615 
Light-weight material in bulk can 
be handled more economically by 
means of power equipment than by 
manual labor, in the experience of 
many manufacturers. 
As shown, a loaded bin can be ele- 
vated to any height. The application 





indicates the adaptability of electric 
power trucks to many other tasks re- 
lated to handling such loads. Trucks 
equipped with tilting fork or plat- 
form can be supplied by the Elwell- 
Parker Electric company. For further 
information check number 52615. 
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SHIPPING AND HANDLING ECONOMY IS ONE OF THE 
12 ADVANTAGES OF ESSCO END-LOKT LUMBER 


Some day soon, Mr. Dealer, we hope to 
be able to take a picture of Shipping Clerk 
Bradford standing beside your car of 
ESSCO End-Lokt lumber. Right now, most 
of our lumber production is going to fill 
vital war requirements for selected, preci- 
sion-milled and well seasoned lumber. 

When that day comes and dealers once 
again can replenish their bins with this 
unique lumber, it will be men like. Mr. 
Bradford and others of the ESSCO organi- 
zation who will see to it that your orders 
are filled accurately and promptly. ESSCO 
lumber is the choice of so many dealers 
because it is manufactured by men whose 


lives have been devoted to the lumber bus- 
iness and who have a pride in the name 
ESSCO. U. N. Bradford, for instance, suc- 
ceeded his father as ESSCO shipping clerk, 
after working up from stick-boy, his first 
job. 

ESSCO End-Lokt lumber offers to deal- 
ers, builders and owners the greatest plus- 
value in lumber. It saves time, labor and 
money from .the time it is loaded into a 
freight car until it is nailed into a structur- 
ally stronger house. Check the 12 advan- 
tages of ESSCO End-Lokt lumber — and 
replenish your inventory as soon as con- 
ditions permit. 


EXCHANGE SAWMILLS SaLes Co. 


1111 R.A. LONG BUILDING 
Southern Pine 8 Southern Hardwoods 











Trade-Mark Reg. U. S. Pat. Office 


End-Lokt lumber offers 12 advantages. Here is... 


N ty Bundled End-Lokt lumber gains freight advantages in shipping 
oO. and “yards” in less space with less handling. 


KANSAS CITY 6, MISSOURI 
Ponderosa Pine * West Coast Woods 
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NCE MORE THE gray dome of 
0 the Capitol is flooded with light; 
and by common consent this is 
Washington’s special announcement 
and celebration of victory in Europe. 
The city took the great news 
quietly. 

Washington’s chief business, of 
course, is government administration; 
and for weeks and even months the 
Federal offices, or many of them, have 
prepared for the change-over to all- 
out war in the Pacific. Germany’s sur- 
render made this program still more 
urgent; so most of the offices merely 
paused while the President announced 
that V-E Day had come. Then every- 
one, including the Chief Executive, 
got on with the big chore in the 
Orient. 

Two other reasons why the city was 
quiet: During its final weeks the 
European war was crowded with melo- 
drama; but at no time after the in- 
vasion forces crossed the Rhine was 
there any uncertainty about the out- 
come. Everyone, including the Ger- 
mans, knew the Allies would win; 
and soon. This didn’t diminish the 
satisfaction over victory; but it did 
let off some of the emotional pres- 
sure in advance of V-E Day. Then, 
too, it has seeméd to Washington that 
District men have paid a heavy price 
in casualties. The city chose to ob- 
serve the day in memory of those who 
had paid the last full measure of de- 
votion. 

A few high officials gathered in the 
President’s office. A few hundred peo- 
ple stood in-the rain in Lafayette 
Square; and many more hundreds 
went to the churches. Those who could 
do so, listened to Mr. Truman’s brief 
and earnest address, pledging the 
country to work for final victory. 
Then they went back to their desks. 

Lumbermen ask what this turn in 
the road means to our industry; what 
changes it will bring in price and 
distribution controls and what con- 
struction channels it will clear. 

Well, better watch out for too easy 
and too exact prophecies; on this page 
or anywhere else. No one can tell 
you just what these changes will be 
or when they’ll be announced or how 
long they’ll stand up. 

This page was told (but does not 
guarantee the story) that a couple of 
weeks ago a draft of proposed changes 
in L-41 was prepared. The document 
was sent around the circuit of inter- 
ested agencies with the usual request 
for suggestions. According to the 
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A GUIDE FOR MANAGEMENT 


grapevine, in twelve starts the draft 
got slugged twelve times. 

This isn’t intended to be news about 
L-41; save that it carries the inci- 
dental information that modification 
of the order has been under considera- 
tion. It doesn’t mean that the offi- 
cials are prima donnas or that they’re 
divided by so-called ideological differ- 
ences. They want to agree, and they 
hold essentially the same _ theories 
about business controls in war time. 
Whether or not they said it in so 
many words, their differences of opin- 
ion about L-41 are in reality differ- 
ences in predictions about the future 
course of the Pacific war. 

Every business prophecy is con- 
ditioned by what the unpredictable 
Japanese will do. Our Oriental ene- 
mies may choose to quit; now that 
they’re confronted by the overwhelm- 
ing power and resources of the rest 
of the world. They may fight a ”sen- 
sible war”; meaning a token resis- 
tance, followed by surrender. Or they 
may go through the piece to complete 
self destruction. 


It’s generally assumed that the Jap- 
anese will continue the war. 

Government men say now that the 
munitions for the Pacific are fully as- 
sured; something they were not so 
certain about a few weeks ago. They 
say also that this production will not 
take full war plant capacity. Every- 
body knew it wouldn’t; but the mat- 
ter is now more or less official. And 
this means that reconversion has 
caught up with us. 

Well, reconversion will have its 
tough aspects. No use kidding our- 
selves. One shrewd Washington news 
analyst says the strain upon Ameri- 
can patience and courage—not upon 
material wealth or military power but 
upon patience and courage—will be 
heavier than it was when the country 
fought two wars. Fighting men 
anxious to get home; business men 
anxious to get going on postwar pro- 
grams; weariness over taxes; resent- 
ment over war-time controls. You take 
it from there. 

The program of shifting military 
forces from one theatre to another 
seems to have been worked out with 
care and thoroughness. But the shift 
from the production of munitions to 


‘ the production of civilian goods is 


‘something else. Up to the time of the 
German surrender, it seems not to 
have been planned at all. 

There was a start made last fall; 
but, because of more enthusiasm than 





WASHINGTON CALENDAR £. 


ers _ 


perspicacity, the planners let things 
get away from them. They began 
writing off both wars at a time when 


-both were being fought. The Battle 


of the Bulge stopped reconversion 
planning in its tracks. It was still in 
the same inert position when the Ger- 
mans surrendered. 


More than the German counterat- 
tack was involved in the lack of pub- 
lic plans for the postwar economic 
pattern. Much of this lack stemmed 
from the war controls over produc- 
tion and distribution and from con- 
tradictory theories about those con- 
trols. 


Three groups (at least three) have 
been fighting over war controls. Bet- 
ter to say that three points of view 
have been in conflict. 


Theoretical New Dealers are sup- 
posed to want a managed economy 
after the war; are supposed to have 
used the war as a laboratory for test- 
ing. out their postwar policies of con- 
trol from the top. 

Certain military men are supposed 
to want a managed economy—man- 
aged by the Army Service Forces— 
during the war. This includes not 
only raw materials and plants used 
in making munitions but also the en- 
tire pattern of civilian economic life. 
When the President was a member 
of the Senate and chairman of the 
Truman Committee, that committee 
issued a report stating that a num- 
ber of military men advanced this ar- 
gument: “. . . there is a patriotic 
duty to reduce the civilian economy 
to the bare levels of subsistence to 
bolster the morale of the men in the 
Armed Forces.” The report continued: 
“The committee disagrees with this 
argument.” 

The third group never believed in 
public controls; unless it were a modi- 
fied right of eminent domain, to be 
used in extreme cases to force owners 
of materials needed by the Armed 
Forces to sell those materials to the 
government. 

Here’s one aspect of the New Deal 
theory that’s so often noticed. It would 
sanction the draining off and using 
up of reserve inventories; not only of 
lumber but of all other industrial ma- 
terials; on the theory that these re- 
serves are inactive, represent large 
investments, and add to the cost of 
living. But notice that ample reserve 
inventories make possible the inde- 
pendent operation of business; also 
that the depletion of these reserves 
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SECRET? NO! THE WAY TO END 
SASH RECONDITIONING IS TO USE 


ARM-GLAZE 


That's right—there’s no secret about end- 





ing sash reconditioning worries. Arm- 





Glaze Elastic Glazing Material was devel- 
oped to lick this problem once and for all. 
Everyone who uses Arm-Glaze praises its 
easy workability and elasticity. 


Arm-Glaze never becomes rock hard, never 





shears the bond, always has life enough to 
absorb normal expansion and contraction 
of wood. 


Arm-Glaze is made from a secret Arm- 
strong formula that assures speedier appli- 
cation, longer life and greater economy. 












If you really want to 
end sash reconditioning 
costs and headaches, 
start using Arm-Glaze 
now! 





Made Only By 
THE ARMSTRONG COMPANY 


4056 So. La Salle St. 241 So. Post Ave. 319 So. Crowdus St. 
Chicago . Detroit Dallas 










~ 
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Put this attractive display on 


board includes a sample of 
item illustrated above. 


COUNTER DISPLAY BOARD 


counter and watch it go to work. 
Sells hardware on sight. Display 









as 


— 


a Aél — Spring Catch 
3 Strikes 
A61-204T ''Snap Grip'' 


’ a 
Oo i A high quality matched set in Bright 


A61-241 Zinc finish. Available in a “Profit 
Packed” deal or sold as individual 

items. Deal comes complete with attractive display . 
board. Here is an eye-catching big profit line that 
will attract and easily sell itself to your customers. 
Matched sets, distinctively designed for quick sales. 


your 


each 
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PACKAGED FOR YOUR CONVENIENCE 


To speed up handling and delivery, and to 
prevent loss of parts, each item is individually 
packed in an attractive, heavy envelope. Cata- 
log number, illustration of product and in- 
stallation data are printed on 
the face of each envelope for 
quick and easy identification. 


Your “All From One Source” 


Hardware Manufacturer 


xk 


NATIONAL LOCK COMPANY 


Builders Hardware 


ROCKFORD 


Division 
ILLINOIS 








SURPLUS 
PLYWOOD 
WANTED 


We will buy your surplus 
plywood either in stock sizes 
or cutbacks. 


United States 


Plywood Corporation 


55 West 44th Street 
New York 18, N. Y. 











PAUL B. BERRY 
Grand Rapids 6, Michigan 


if you can furnish any of the follow- 
ing (or anything else) write or wire me. 


1 or more cars 4/4”, 5/4”, 6/4”, 
8/4” Soft or Hard Maple, Poplar, 
Pine, Gum,-Birch, Willow, Magno- 
lia, Oak, Beech, etc. Any grade, 
preferably Uppers or Log Run. 
Kiln dried, air dried or shipping 
dry. Rough or S2S or S4S. Can 
use RW&4L, or shorts. 














The MANAGERIAL FILE 


A desk-side efficiency unit 
for the busy executive de- 
manding privacy, security, 
convenience. 2 locks. 2!/2” 
rubber castors. Ball-bear- 
ing rollers on drawer. 
High quality. Order today. 


Northwest Metal Prods. Co. 
1337 E. Mason Street 








Green Bay, Wis. 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


MBERS a i R*® FACTORY 


YARD STOCK 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 33 Years 
WRITE US! AIR MAIL ONE DAY EACH Way! 


LINDSEY 


Self-Loading 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufecturers 
Laurel, - Miss. 














Pat Sy Wie J he 


Jn Position 
to LZoad- 
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makes it necessary to put distribution 
controls into effect. It’s when the 
storage tank is fairly full that the 
flow of goods will reach all outlets, by 
the force of economic gravity. Lack- 
ing this reserve, it’s necessary to use 
a force pump; that is, a government- 
operated series of distribution orders. 
That’s necessary in war; shouldn’t be 
necessary in peace. 

You’ve seen military-inspired con- 
trol orders jerk lumber away from 
vital civilian projects; on the theory 
that the Army wanted it and that 
civilians could get along. Hardship 
was good for civilians. Time and 
again this performance has weakened 
civilian life and civilian industry; the 
foundation upon which military power 
must rest. 

At the present time, when respon- 
sible men are saying that full lum- 
ber production is the key factor in 
finishing the war and converting back 
to the manufacture of civilian goods, 
lumber production continues to de- 
cline. Lumbermen have battled their 
hearts out over this matter; and 
lowered production is no fault of 
theirs. Not all military men are so 
short-sighted. And those who still 
want to slug the civilian economy 
“for purposes of morale” are being 
nagged by a troublesome thought. 
Their theories are now being charged 
with responsibility for a serious food 
shortage; at the time when a starving 
world is muttering about revolution. 
Suppose the country should emerge 
from the war with all its economic 
system stripped and ravished for pur- 
poses of creating “morale”! An un- 
‘comfortable idea. 

For the Pacific war period, a pat- 
tern is beginning to emerge. It isn’t 
New Deal ideology, and neither is it 
Brass-Hat morale. Certainly it isn’t 
black-market lassez-faire. A fourth 
group, represented for the moment by: 
President Truman, is for maintaining 
such control orders as are really use- 
ful in winning the war; wants to lift 
all the others. There’s difference of 
opinion, sure enough, in regard to 
which orders are the sheep and which 
the goats. It probably isn’t fair, either, 
to describe the Brass-Hat and the 
New-Deal ideologies in the terms used 
above. We’d rather remember, at this 
point, that we owe something to each 
of these groups. But it does sound 
reassuring to be told that control for- 
mulas are to be judged by their use- 
fulness in helping win the war. As 
one Washington news man said, it 
seems as though John Citizen is en- 
titled to celebrate his own V-P Day. 
Spelled out, that means Victory on 
the Potomac. 

The pattern of the economic chart 
for the period after V-E Day isn’t too 
clear, but it’s beginning to emerge. 
Cut-backs in war orders are becoming 
more numerous. Unemployment at 
this writing is supposed to be not 
more than 800,000, which the profes- 
sional labor analysts consider a small 
number. This number will rise; is ex- 
pected to reach a total, from all 
sources, of about five million during 
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the next half year. Not as bad as 
it sounds; since many of these work- 
ers will find new jobs soon, and prob- 
ably not more than half the above 
number will be involuntarily idle at 
any one time. Much guesswork; but 
the figures are based upon the ex- 
pected cut of 30 to 40 percent in war 
orders, the number of men to be dis- 
charged from the army, and, on the 
plus side, the speed with which plants 
can get going on civilian orders. 

The WPB relaxing controls does 
not always mean, as of now, any 
speedy production of goods. Many or- 
ders amount to formal permission to 
produce civilian goods; but the orders 
don’t make the necessary materials 
available. This is important to lum- 
bermen; for at the moment it appears 
that this limitation or conservation 
process is going to be applied to our 
industry. The modifications of L-41, 
mentioned earlier, have not been is- 
sued at this writing; may be out be- 
fore this reaches your desk. It’s bet- 
ter not to mention even tentative fig- 
ures, since revisions of the prelimi- 
nary drafts have been many and 
varied. However, it’s our understand- 
ing that the relaxed construction lim- 
its are to follow the NRLDA sugges- 
tions; a fairly cautious upward re- 
vision. The important item is that 
corresponding changes in L-335 are 
not to be made at this time. There 
may be revisions in L-335 a little 
later; say rather early in the summer. 
But for the present it appears that 
relaxed construction rules are not to 
be accompanied with help in getting 
building material. 

Association men say that the 
changes in L-41 may be of real aid 
in certain places. For one reason or 
another, certain dealers do have sur- 
pluses of lumber; believe it or not. 
These men can implement the revised 
construction order with the needed 
construction materials. 

But those who claim to know say 
that the liberalizing of construction 
controls is going to be quite limited 
until fairly late in the year. The rea- 
son usually given is the scarcity of 
inventory stock of really dry lumber. 
It’ll take some months to build up 
these inventories of dry stock, even 
when military demands slack off. 

Chairman Krug, of the WPB, has 
repeated his earlier statements that 
military needs for’ lumber in Europe 
would mount for some months, during 
the period when men and equipment 
are being withdrawn from that theatre 
and sent to the United States or to 
the Pacific. Meanwhile the demand for 
lumber for the Oriental theatre will 
increase. Mr. Krug mentions in this 
connection the decline in lumber pro- 
duction. But in addition to these facts, 
the WPB Chairman mentions the im- 
portance of lumber to reconversion. 
“Thousands of workers,” he says, 
“now in aircraft plants, shipyards, 
and other war work should be ab- 
sorbed by construction activities. The 
expansion of many other industries 
is dependent on the volume of co»- 
struction that may be possible.” 
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Lumber Demand Pressure 
Continues in Face of 
Declining Output 

The trend toward 
heavy demands for lumber in the face 
of declining output continues to char- 
acterize the nation’s lumber industry. 
Reports from all the producing regions 
indicate the lack of manpower plus 
inefficiency of what help is available 
make it impossible to show any appre- 
ciable increase in production. 

According to a statement issued 
last week by the War Department 
military orders for lumber amounting 
to nearly a half billion board feet re- 
main wunplaced. Lack of sufficient 
manpower and equipment was blamed 
for the lag. The Central Procure- 
ment Agency estimates that at least 
53,000 additional men are needed 
badly in the nation’s logging camps 
and sawmills at the present time, not 
including manpower needed in the 
transportation and other handling fa- 
cilities for lumber. 

The last report from Central Pro- 
curement Agency reveals a backlog 
of unplaced business for 20,000,000 
feet of western pine; 151,000,000 feet 
of southern pine; 200,000,000 feet of 
Douglas fir; 4,000,000 feet of redwood; 
103,000,000 feet of hardwood and 20,- 
000,000 feet of miscellaneous woods. 
At the CPA auction conducted in 
Chicago last week, officials had 70,- 
000,000 feet up for placement, but 
secured acceptance on only 3,500,000 
feet. The figures quoted above do not 
include all requirements for war be- 
cause many war contractors and 
manufacturers are buying their lum- 
ber independently of the CPA. This 
is particularly true of western pine, 
which is used most extensively for 
boxing and crating purposes. 

Retailers, of course, continue to 


occupy the back seat regarding their _ 


needs in the face of the urgent mili- 
tary demands. It is more difficult 
than ever to find any stock that can 
be used or remanufactured into yard 
lumber. Timbers for remanufacture 
in transit are becoming tighter and 
tighter as far as retailers are ‘con- 
cerned, and reports indicate that as 
pressure is increased for lumber to 
fill the needs for transporting and 
housing the military services on the 
Japanese battlefront, the situation 
will become tighter before it relaxes. 

Reports emanating from Washing- 
ton WPB offices last week indicated 
that L-41, the building restriction 
order, would be relaxed to some extent 
to permit private industry to make a 


increasingly: 


start toward taking care of the huge 
backlog of private building and re- 
modeling. Opinion was divided among 
officials as to whether a relaxation of 
L-41 without a supply of lumber 
to take care of minimum needs would 
be advisable. After a survey among 
regional WPB offices, and consultation 
with industry, the relaxed L-41 was 
laid on the table for an indefinite 
period, reason being the lack of mate- 
rials and in some cases labor. It 
was argued that if L-41 were to be 
relaxed before a small but steady flow 
of lumber could be started toward 
retail yards, dealers might drain their 
small inventories to satisfy the sud- 
denly stimulated demand for new 
construction and would then be left 
without an inventory or any means 
of getting one built up. It was a 
foregone conclusion that L-335 would 
not be relaxed at the same time. 

Observers hesitate to make any 
predictions as to when the industry 
can look for a decrease in the mili- 
tary pressure for lumber. The situa- 
tion hinges primarily on the length of 
time it will take to fill all the pipe- 
lines to the Japanese fighting fronts, 
plus what the needs will be to keep 
the lines flowing to capacity. Barring 
a sudden collapse of the Japanese war 
effort it will be several months before 
retailers can expect any great im- 
provement in their status as buyers in 
the nation’s lumber markets. 


Current Statistics on 
Lumber Output, Distribution 


Lumber shipments of 456 mills re- 
porting to the National Lumber Trade 
Barometer were 3.3 percent below 
production for the week May 12, 1945. 
In the same week new orders of these 
mills were 11.8 percent less than 
production. Unfilled order files of 
the reporting mills amounted to 112 
percent of stocks. For reporting soft- 
wood mills, unfilled orders are equiva- 
lent to 37 days’ production at the 
current rate, and gross stocks are 
equivalent to 32 days’ production. 

For the year-to-date, shipments of 
reporting identical mills exceeded 
production by 7.5 percent; orders by 
11.9 percent. 


West Coast 

The weekly average of West Coast 
lumber production in April (4 weeks) 
was 136,736,000 board feet, or 84.3 
percent of 1941-1944 average. Orders 
averaged 127,631,000 b.f.; shipments 
129,125,000. 

Seventeen weeks for 1945, cumula- 
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tive production 2,426,392,000 b.f.; 17 
weeks, 1944, 2,762,554,000; 17 weeks, 
1948, 2,331,236,000. 

Orders for 17 weeks of 1945 break 
down as follows: rail, 1,963,486,000 
b.f.; domestic cargo, 326,138,000; ex- 
port, 63,297,000; local, 230,860,000. 

The industry’s unfilled order file 
stood at 970,875,000 b.f. at the end of 
April ; gross stocks at 428,523,000. 


Western Pine 

During the week ended May 12, 95 
mills reporting to Western Pine Asso- 
ciation produced 63,608,000 board feet 
compared to 73,000,000 feet the corre- 
sponding week last year. Shipments 
were 55,191,000 feet this week, and 
the net orders were for 59,764,000 feet. 

Unfilled orders at the end of the 
week totaled 333,192,000 feet, with 
gross stocks at 610,272,000 board feet. 
This is a slight improvement over 
the 1944 gross stock situation. They 
stood at 573,443,000 feet at this time 
last year. 


Northern Pine 


Production of five Northern pine 
mills was 675,000 feet for the week 
ended May 12. This was down 200,000 
feet from the previous week, and only 
one-third of the production of the cor- 
responding week in 1944. 750,000 
board feet were shipped this year, and 
orders for 960,000 board feet were 
received. This leaves the Northern 
pine industry with unfilled orders for 
7,945,000 feet and gross. stocks of 27,- 
095,000 feet. ae 


Southern Pine 


The report from 128 mills shows 
16,433,000 board feet of Southern pine. 
cut and finished during the week end- 
ing May 12. Shipments totaled 17,201 
feet from these mills, and orders came 
in for 14,686,000 feet during the week. 
Unfilled’ orders are for 135,250,000 
feet and the stock piles are 22,293,000 
feet oversold. 


In the Market Centers 


BOSTON: Practically nothing is 
coming through from the West Coast 
(in normal times WC woods are 75 
percent of the Boston market) and 
lumber stocks dwindle even further. 
There is a small supply of Northeast- 
ern hemlock, pine and spruce. Demand 
has increased recently with war plants 
and public works contracts high on 
the list. The picture adds up to what 
one Boston distributor has described 
as “worse than at any time since the 
war started.” New England lakes 
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Soft in tex- 
ture, light in 
weight, scien- 
tifically kiln 
dried, carefully 
machined and 
manufactured, 
Craig Moun- 
tain Ponderosa 
Pine has long 
been a favorite 
building lum- 
ber. 


Serving in 
the war now, 
Craig Moun- 
tain Pine will 

r again be a fa- 
Ww §=vorite when 

B peace is re- 
stored. 


Member Western 
Pine Association 


a a 
CRAIG MOUNTAIN LUMBER Co. 
Winchester,Idaho 

















Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
* 


Oe COC 

















and rivers are jammed with logs, but 
difficulties at the mills are keeping 
production low. 


NORFOLK: Stocks on hand-at re- 
tail yards are still very light. Demand 
at the yards has also been light—and 
emphasizes finish lumber. Box manu- 
facturers are very busy. Mills and 
wholesalers are refusing further busi- 
ness until present orders can be 
cleaned up. Weather has been ideal 
for lumbering during the past two 
weeks, but lack of labor keeps pro- 
duction low. Some mills are import- 
ing Barbadoes, housing and feeding 
them at the sawmills, but the effec- 
tiveness of the experiment is yet to 
be determined. 


BALTIMORE: The east is noticing 
increasing difficulty in obtaining 
Western woods as emphasis shifts to 
the Pacific theater of war. Labor 
difficulties seem to be slightly im- 
proved, with promise of further im- 
provement as_ selective service re- 
quirements relax and returning 
servicemen filter into industry. 


MEMPHIS: Stocks in the yards 
and warehouses of retailers and manu- 
facturers are at their lowest level 
in perhaps 40 years. Shipments of 
hardwoods have been from 17 to 25 
percent greater than production every 
week this year. 

The demand for lumber, particu- 
larly boards, is so great for building 
purposes that retailers are scouring 
the mills. Their AA-3 priorities have 
been successful in getting some lum- 
ber but only a fraction of the amount 
they could sell. Box and crate manu- 
facturers are taking tremendous quan- 
tities of low grade hardwoods 

Weather conditions throughout the 
hardwood producing areas have im- 
proved materially, but the shortage 
of labor and the inability of loggers 
and lumber manufacturers to get haul- 
ing equipment continues. 


MINNEAPOLIS: Stocks remain on 
about an even keel—critically scant— 
but are not markedly worse because 
of recent increased production. Ship- 
ments which recently showed some 
increase dropped off again. Orders 
have jumped sharply and are now 
nearing the level of the same period 
in 1944 insofar as Northern Pine is 
concerned. Wholesalers and retailers 
are both up against an acute supply 
situation with some hope that between 
now and the time of heavy troop 
movements to the Pacific there may 
be some relaxation of pressure from 
governmental agencies which will 
permit clearing out of high priority 
civilian orders. 

Authorization of new construction, 
both residential and industrial, is plac- 
ing fresh strain on the lumber mar- 
ket in the Minneapolis area. High 
priority orders are piling up for 
practically all kinds of lumber in a 
market which will also soon face the 
additional demand from the rural 
areas which must prepare for storage 
of crops. A late spring which has 
held up field work has served to delay 
this rural demand. In urban construc- 
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tion the pinch is acute for millwork 
and finish material. 

KANSAS CITY: The usual spring 
rebuilding of retail inventories is 
absent this year. Many small mills 
in the South have not reopened this 
spring, and this will have a direct 
bearing on the supply totals in months 
to come. Because of the shortages, 
wholesalers still are not listing their 
seant offerings. 

Demand for all types of lumber re- 
mains heavy. Military needs for crat- 
ing and packaging will reach their 
peak at about the same time industry 
seeks lumber for plant reconversion, 
a condition that will swamp mills with 
orders. ‘Southwestern lumbermen at- 
tending the auction at Chicago last 
week sold some lumber to the Navy, 
which was able to buy about 3% 
million feet, a small percentage of 
their estimated 70 million foot re. 
quirements. Most of the offerings of 
operators in this vicinity consisted of 
yellow pine. Farmers are clamoring 
for supplies and thus far have been 
able to increase their allotments. 
Railroads are in the market for wood 
to get their grain cars in condition 
for the big July crop movement. Re- 
lease of lumber for several thousand 
homes has been announced, the bulk 
of the lumber coming direct from 
retail yards in the vicinity of building. 

All the cards seem to be stacked 
against the Southwest mills this sea- 

son. Constant rains, which have 
created flood threats in many areas 
of the Southwest, had cut sharply into 
operations of mills. The log supply 
is abnormally low and crews are un- 
able to get into the interior to bring 
in rough stock for milling. The con- 
dition applies to all species. Some 
easing in obtaining equipment and 
parts is evidenced. 

TACOMA: The local lumber supply, 
while not abnormal, appears to be 
sufficient to meet requirements of high 
priority holders. Quite a bit of cedar 
is available without priority, but, with 
the exception of the cheapest grades 
of other lumber, this is about the only 
building material that does not require 
high priorities. 

SEATTLE: Retail stocks reflect the 
tremendously oversold lumber situa- 
tion that prevails on the West Coast. 
Wholesalers have made swings around 
the Pacific Northwest and returned 
empty handed. The peak government 
demand continues. Lend-Lease busi- 
ness goes begging. A recent Port- 
land auction secured 100 million feet 
for the government, but a 300 million 
foot backlog looks probable by the 
date of the next auction. More than 
double the normal amount of rain has 
fallen in May so far, trimming log 
inventories. Grays Harbor area was 
particularly hard hit, with some mills 
closing for short periods and others 
running at reduced rate of output. 

SAN FRANCISCO: Wholesale and 
retail lumber situations are as tight 
as possible. Mills have sufficient 
orders to keep them running 60 days 
if none further came in. A little 
relief is expected in about 30 days. 
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AMERICAN Lumber Handling Equipment 
for Saw Mills, Veneer Plants, Industrials 





Automatic Dry Kiln Car Lumber Stackers 
Semi-Automatic Dry Kiln Car Lumber Stackers 
Elevators for Stacking Dry Kiln Cars by Hand 
Dry Kiln Car Gravity Flow Unloaders 

Electric Lumber Transfers 

Planer Feed Elevators 

Hydraulic & Electric Elevating Tables 


Passenger, Freight & Industrial Elevators 


DESIGNERS AND MANUFACTURERS 
OF SPECIAL EQUIPMENT 


MANUFACTURING COMPANY INC. 


2119 Pacific Avenue, Tacoma 2, Washington 






ELEVATORS 










HERE’S HOW TO PUT THE ) 


SIGN ON COSTLY FIRES 

















You Can 
Cooperate With oO. D. T. 


and at the same time save most 
of the freight charges by using 


PAR-TOX 


Wood Toxic Concentrate 


Every gallon of PAR-TOX makes 
30 gallons of toxic solution — by 
simply adding 29 gallons of low- 
cost reducing agent, available 
locally. 

It saves much in war-needed 


freight space — with an equal 
saving in transportation cost. 





Specify 
“Par-Tox Treated” 
on your next order. 




















IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 


7 years of service 
te the sash and door 
industry, 
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f An INDIAN FIRE 
, PUMP Uses Only 
Clear Water 


Any brook, stream or 
other water supply serves 
for quickly filling big, 
strong 5 gal. tank. Bot- 
tom of tank is recessed 
away from ground to 
stand rough handling. All 
seams are double locked 
and _ soldered. Pressure 
vuwe® stream may be thrown 30 
vmmem- to 560 ft. or nozzle adjusts 


er 4 “ for spray. 

“ey po eat “Brush, grass and forest 

«fires, as well as fires in 
tents and buildings may 
be put out quickly with 
INDIAN FIRE PUMPS. 








An INDIAN FIRE 
PUMP Carries .. 
Slung on the Back 


Arms of a person using 
an INDIAN FIRE PUMP 
are left free for climbing 
ladders or working way geal 
through forest. Tank gyre 
carries high on shoulders Se s 
like the Army pack. This/ ~~” 
eliminates fatigue. Noth- 
ing jostles against the 
hips. This is important 
when tanks are carried Tei ¥ 
for hours in fighting tig’ en , # 





large fire. 


Women Fire Guards in Bethlehem, N. H. 
Fire Patrol Use INDIAN FIRE PUMPS 






Shown at right § 
are feminine 
fire fighters 
who depend on §& 
INDIANS when 
a blaze breaks 
out. Ease of 
operation and 
sturdy  con- 
struction of@% 
these great ex- Sie 
tinguishers has "# 
won praise * 
from all over g@ 
the U. S. We 
will gladly 
send you copies 
of testimonials. 4 
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ORDER NOW FOR HOT WEATHER FIRES! 






















D.B.SMITH & CO. , 418 main st, unica, wv. 


Pacific Coast Branch 
HERCULES EQUIP & RUBBER CO., 435 Brannan St., San Francisco 


















NAMES IN 








THE NEWS 








U. S. Plywood Adds Another 
Warehouse to Chain 

United States Plywood Corp., New 
York 18, N. Y., has established a new 
plywood distributing unit at 2020 
Mosher Street, Baltimore, Md., the 
seventeenth warehouse in the com- 
pany’s chain. Completely modern in 
every respect, the warehouse building 
was designed especially for U. S. Ply- 
wood and will stock and sell the wide 
variety of plywood and allied prod- 
ucts distributed by the company. 
Warehouse inventories, the company 
states, are extremely limited at pres- 
ent because its manufacturing facili- 





Lumber Yard Fire Losses 

Plymouth Lumber & Coal Co., Ply- 
mouth, Ind., on April 8 had all its 
stock, trucks, 
buildings, and of- 
fice destroyed by 
fire, with loss of 
$36,000, fairly 
well covered by 
insurance. Burt 
E. Seip, owner of 
the business since 
1934, said the fire 
had a good start 
when first discov- 


ered about 1:30 
p. m. Because it 
was Sunday and 


no one was near 
the buildings, the 
origin of the fire 
is unknown. 

A new shed, 60x125 feet, of cement 
block construction, is now being built 
and another building 80x100 feet, to 
house the office, display room and 
builders’ supplies, will be started soon. 


Showing destruction 


The building occupied by the Farm 
Bureau Lumber Corp. mill and the 
McGlone Woodworking Co., Pine Bluff, 
Ark., was destroyed by fire April 26, 


ties are still largely devoted to the 
war effort. 
The Baltimore unit is managed by 


Thomas S. Hauck, who, prior to serv- ° 


ing as a captain in the U. S. Army 
Engineers, for eight years was U. S. 
Plywood’s resident sales representa- 
tive in Baltimore. The Baltimore 
warehouse will be under the general 
supervision of Charles S. Creigh, 
manager of U. S. Plywood’s Phila- 
delphia branch. 


Announce Winner in 

Hardwood Dimension Contest 
“Dimensured” was judged the best 

single word submitted in the contest 

sponsored by the Hardwood Dimen- 

sion Manufacturers’ Association, 

Louisville 2, Ky., for a descriptive 








by fire at Plymouth Lumber & Coal Co., 
Plymouth, Ind. 


with loss of $100,000, partially cov- 


ered by insurance. Igniting dust was 
blamed for start of the fire. 
* a % 


Higgins Lumber Co., Inc., yard, of- 
fices, and planing mill in Wilkinsburg, 
Pa., destroyed by fire April 15. The 
fire, which injured eleven persons, 
also damaged four houses, a garage 
and a truck repair shop and caused 
damage estimated at $250,000. 


slogan or definition for products man- 
ufactured by its members. The judges 
decided that “Dimensured” could be 
used as “Dimensured Hardwoods.” 
The entry was made by C. T. Parsons, 
managing editor Southern Lumber 
Journal, Jacksonville, Fla.. J. D. 
Burge, president Gamble Bros., Inc., 
Louisville; Stanley Horn, editor South- 
ern Lumberman, Nashville, and Louis 
J. Bosse, managing director Asso- 
ciated Industries of Kentucky, Inc., 
Louisville, were the judges. 

Honorable mention went to J. C. 
West, president J. C. West Lumber 
Service Corp., Cincinnati, Ohio, and 
to J. S. Thompson, district manager 
Southern Hardwood Traffic Associa- 
tion, Louisville, Ky., for submitting 
letters outlining a complete analysis 
of the various problems involved in 
determining a name that could be 
used in place of hardwood dimension. 


Elected Vice President of 
Henry Disston & Sons 

Walter H. Gebhart, for the past 
two years manager of the domestic 
sales division of Henry Disston & 
Sons, Inc., Phila- 
delphia, Pa., has 
been elected a 
vice _ president. 
Mr. Gebhart 
started with the 
company 35 years 
ago, working in 
the shop. He is 
aiso well known 
througrout the 
country as a 
forceful and 
magnetic speak- 
er, having been “loaned” to the War 
Production Board to speak on behalf 
of the National Industrial Salvage 
program. 





Walter H. Gebhart 


Devoe & Raynolds Broadens 
Its Facilities 


Devoe & Raynolds Co., Inc., New 
York 17, N. Y., has announced ac- 
quisition of Truscon Laboratories, 
Inc., Detroit, Mich., paint makers and 
pioneers in water- and damp-proofing 
products and anti-corrosives. 

Truscon Laboratories, Inc., impor- 
tant factors in the maintenance paint 
business for industrial plants, hospi- 
tals, hotels, and institutions, also 


















PONDEROSA PINE - 














IDAHO WHITE PINE 
CALIFORNIA SUGAR PINE 

















WINTON LUMBER SALES C0. Hwhay Tower, MINNEAPOLIS 2 MINK, 
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A Complete 
and Unified Service 


Three Wholesale Distributing Divisions serving the ie 
Retail Lumber and Builders Supply Dealers in Indiana, West Coast Southern 


Southeastern Illinois and Western Ohio. 


Wholesale Sash and Door Division 
Complete line of stock woodwork, featuring Curtis- 
Woodwork. I A 


Complete facilities for manufacturing high grade special 


Millwork. 4 
Wholesale Lumber Division 
Direct Mill connections for all species’and grades of 


construction and industrial lumber. 


Wholesale Builders Supply Division P . 
Featuring, Flintkote Roofing and Siding Products, Nu- erhaps “om deliver what you need 
wood and Balsam Wool Insulation, Masonite Presdwoods, 


Upson Board, Nails, Beaver Board and many other spe- 
cialties. 


907 East Michigan Street 
Indianapolis 6, Indiana 


(Formerly The Wilkinson Company Inc.) 


53 West Jackson Boulevard « Chicago 4, Illinois 
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BIG DEMAND FOR 



















The urgent need to protect all material and equipment 
has never been more keenly felt. Fultex waterproofed 


tarpaulins and covers are proving their value daily. We 
also manufacture BACK BANDS, COTTON TWINE, 
TRUCK COVERS, MACHINERY COVERS, HAY 
COVERS, TENTS AND OTHER CANVAS ITEMS. 


Fulton Bag & Cotton Mills 


Manufacturers since 1870 


ATLANTA 
NEW YORK 


ST. LOUIS 
NEW ORLEANS 





DALLAS 


MINNEAPOLIS 
KANSAS CITY, KAN. 














If You Make That Roofing Sale Today -- 
Will You Fill That Same Customer’s 
Roofing Needs Next Time? 


You will if you give him ABESTO COLD 
PROCESS ROOFING MATERIALS. 


Abesto Liquid, Fiberated, Semi-Plastic, 
and Quick-Setting Plastic are used in built-up roof construction, 
re-coat work, patching, and waterproofing. All points considered, 
your customer buys a better roof at a lower cost per square. 


Write for free specification sheets and explanatory literature. 


Abesto Manufacturing Co., v2 


Michigan City, 














Planning for Long-Time Service 


f 


VAAN ANAND 


BUY EMONT LUMBER COMPANY 
WAR BONDS jie - es 


and STAMPS so i Sales Manaie 


HERBERT MOSS 





Now co-operating as fully as 
possible on war orders, Tre- 
mont is looking ahead to re- 
sumption of its regular service 
to the trade. Tremont plans to 
be here permanently to serve 
its many customers. 


Rechelle, La. 





manufacture a line of cement roofing 
tile. The Truscon Division of Devoe 
& Raynolds will render the same spe- 
cialized service in its field as other 
. Devoe divisions are rendering in 
meeting the requirements in the ma- 
rine, railway, export, industrial fin- 
ishing, and consumer’s home painting 
fields. 

R. A. Plumb, president of Truscon 
Laboratories, will continue as presi- 
dent of the Truscon Division of Devoe 
& Raynolds. Other officers of Trus- 
con will also continue and general 
policies will remain unchanged. 


Buffalo News 


A new record for the earliest ar- 
rival of a cargo of lumber in the 
Buffalo area was hung up when on 
April 25 the R. T. Jones Lumber Co., 
North Tonawanda, N. Y., unloaded 
the barge “Hilda,” which brought 
lumber from upper Lake ports. 

The spring season in building has 
started. Four or five contractors 
have taken delivery of stock for the 
initial construction, on priorities, for 
ten houses to each contractor. 

The new warehouse of the Henrich 
Plywood Co., Walden Avenue and 
Lathrop Street, Buffalo, covering an 
area of 44,000 square feet, all on one 
floor, has a judicious railroad switch 
arrangement by which the floor is on 
a level with the street and at the 
same time meets the floor level of 
the freight car, for unloading, and 
also meets the level of a truck body, 
for shipping. The larger part of the 
building is free from supporting posts, 
making it possible to handle a maxi- 
mum footage with a minimum of 
labor. The main office is attractively 
furnished in edge grain oak plywood 
panels and the electrically operated, 
12x20-foot doors demonstrate the 
practical working of the doors, sup- 
plied by the Overhead Door Co., an- 
other subsidiary of the Henrich Co. 


National-American Wholesale 
Association Commended 


The Baltimore-Washington Lumber 
Sales Club, Inc., at its meeting on 
May 7 at the Continental Hotel, 
Washington, D. C., commended the 
National-American Wholesale Lum- 
ber Association for its timely and 
splendid advertising campaign in be- 
half of lumber wholesalers, and by a 
unanimously adopted motion sent 4 
letter to the association in New York 
City, expressing its appreciation. 


Meat Shortage Increases 
Shipments of Balsam-Wool 

The Wood Conversion Co., St. Paul, 
Minn., showed its resourcefulness by 
taking advantage of railroad stock 
cars made available by the meat 
shortage to alleviate the box car 
shortage which stymied shipments of 
Balsam-Wool and Nu-Wood. Lumber 
dealers were surprised to find on their 
sidings cars that were scrubbed clean 
inside, lined with waterproof pzper, 
and loaded to the rafters with Bal- 
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For 78 years Bilt-Well woodwork has 
helped to make America’s homes 


more livable. From our modern man- 





ufacturing facilities, quality products 


W ") ») Nh) O A ff Ri E. Sc | have gone forth— north, east, south 


and west—to cement a reputation 


rd 2 Ma a hs A Growing Timber for 
; : Your Postwar Needs 


Since 1904 Urania has been carry- ‘ ‘ ' 

songs ee og mer payee Although the immediate future 
now has more than 110,000 acres 
growing timber for your postwar 
needs. 

All Urania logging ‘is under the 
supervision of a graduate for- 
ester. Normally spaced sound 
Pines are not considered for cut- 
ting until they reach a minimum 
diameter of 12 inches — hard- 
woods |4 inches. Trees with best 
prospects are left to grow larger. 
The others are cut to make room 


for the ever oncoming seedlings : : CARR, ADAMS & COLLIER co. 


and saplings that will provide 
your future Urania lumber. Dubuque, Iowa 
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for the best in wood. 
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small posters greeted them, picturing 
a wistful bovine over which appeared 
the words, “This Is No Bull—It’s 
Balsam-Wool.” 

However, the company reports that 
even with these stock cars or “war 
emergency packages” being used for 
local shipments, the wartime shortage 
hasn’t been licked, but shipments are 
much ahead of what had been antici- 
pated B.S.C. (before stock cars). 


Change Meeting Schedule 


Northwestern Hardwood Lumber- 
men’s Association, which has been 
meeting at noon the first Tuesday of 
each month at the St. Anthony Com- 
mercial Club in Minneapolis, Minn., 
has voted to change meeting dates to 
the first Monday. The association 
also voted, because of the uncertain 
lumber situation, to continue monthly 
meetings throughout the summer. 


Lectures on Timber 
Construction 


Alden K. Smith, manager, San 
Francisco office of Timber Engineer- 
ing Co., recently lectured on the new 
techniques of timber construction be- 
fore the class in Properties & Me- 
chanics of Materials at the University 
of California. 

Smith illustrated his talk with 
slides, models, and samples of such 
innovations in wood as compreg, im- 
pregnated, fiber-faced plywood, and 
glue-laminated wood. Literature and 
souvenir Teco connectors were dis- 
tributed. 


Ensign Ruth M. Keegstra 


Navy's Annie Oakley 
Is a Lumber Lassie 


Ensign Ruth M. Keegstra, Navy 
nurse stationed at Farragut, Idaho, 
daughter of Mr. and Mrs. Neil W. 
Keegstra of Grand Rapids, Mich., 
worked for two years in the lumber 
yard of her father in Grand Rapids 
wherever she was needed most—even 
as yard man and truck driver—be- 
fore she enlisted. Strictly an out-of- 
doors girl who loves sports of all 
kinds, Ens. Keegstra has augmented 
her feminine charms, domestic abil- 
ities, and careers with the unofficial 
title of “The Navy Annie Oakley,” 
after she qualified as an expert 
marksman on the pistol and rifle 
range. She scored 249 of a possible 
280 with a .45 caliber pistol, while on 
the rifle range she scored 229 of a 
possible 250 firing at 200 yards with 
a 30.06 rifle. Nurses are noncom- 
batants, but Ens. Keegstra took up 
shooting for recreation, being per- 
mitted to use the range. She became 
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HOME OFFICE —FORT LAUDERDALE, FLORIDA 


SASH and DOOR 
COMPANY 


WHOLESALES 
PACIFIC COAST 
LUMBER PRODUCTS 


Red 
Cedar 
Shingles 


Sales Office: 
542-543 
du Pont Building 
Miami 6, Florida 
P. O. Box 1054 


WESTERN UNION TELETYPE IN OFFICE @ 











Official U. S. Navy Photograph 


interested in shooting at the age of 
fifteen, when her father bought her 
a shotgun. 

But shooting is not the only outdoor 
sport Ens. Keegstra knows, for at 
Great Lakes Naval Training Station 
she was given a certificate of ability 
to navigate small sail boats. Her 
brother, Lt. (jg) Robert D. Keegstra, 
stationed at the Navy air station, 
Hollywood, Fla., is an instructor in 
aerial navigation. 


New General Manager of 
Rib Lake Lumber Co. 


R. J. Mueller, formerly general 
manager of Thunder Lake Lumber 
Co., Rhinelander, Wis., has succeeded 
the late Herman W. Johannes as gen- 
eral manager of. Rib Lake Lumber 
Co., Rib Lake, Wis. 


Promoted 

Frank Stevens, for the last twenty- 
one years general manager of 
the manufactur- 
ing and wholesale 
division of Wm. 

Cameron & Co., 

Inc., Waco, Texas, 

has been elected 

a member of the 

board of directors 

and executive vice 

president in 

charge of whole- 

sale and manu- 

facturing divi- Frank Stevens 
sion, E. R. Bolton, president, has an- 
nounced. 

During World War I Mr. Stevens 
was one of eighteen members of the 
War Service Committee of the mill- 
work industry of the United States 
and during the present conflict is 
serving on several important war as- 
signments. He is one of the twelve 
members of the Millwork Industry 
Advisory Committee of WPB; a mem- 
ber of the research committee of the 
National Door Manufacturers’ Asso- 
ciation; a director of Ponderosa Pine 
Woodwork; a director of the Texas 
State Manufacturers’ Association, and 
last year was appointed on the stand- 
ing committee for Standard Stock 
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AETNAPLYWOOD 
AETNAPLYWELD 


products with a 


SOUND FUTURE, 
MANIFOLD USES, 
UNLIMITED SALES 


| 
"Teleply Ticker" on Request | 
1732 Elston Ave., Chicago 22, Ill. 





| 
ANGELINA 


This modern Angelina mill will be at your service as soon 


or after Victory as we can accumulate an 
at inventory—same dependable quality as 
Qn before the war, same reliable manufac- 
ty ture and same Angelina “Sudden 
= Service.” 

mn, CHICAGO REPRESENTATIVES: 

















in JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Ill. 
Retail and Industrial Sales 


A. E. BOATRIGHT LUMBER COMPANY. ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


111 W. Washington St., Chicago, Ill. 
Railroad and Car Material TROUT CREEK LUMBER CO., Kirbyville, Texas 
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: NEED A Good 
Calculator? 


Every Man who figures lumber footage can make good 
ty- use of The Lumberman’s 


- AMBIDEXTER 


It is named Ambidexter because of its unique arrange- 
ment, which permits left-hand manipulation, leaving the 
right hand free to write. 
Suitable for pocket, loading dock, yard, car or office. 
Only $3.59 per copy Postpaid 
Ovder from: 


AMERICAN LUMBERMAN 
139 N. Clark St., Chicago 2, Ill. 


























Make Your POSTWAR PLANNING 


bs LET'S GIVE THE CARPENTER A BREAK. 








an- Mr. Dealer: Here is your opportunity to help the Contractor save labor Pay You DIVI DENDS TODAY 
costs in framing his complicated roofs. Just show him our vest pocket 
RAFTER LENGTHS book and you have indeed made yourself ANOTHER SELL 
vens FRIEND. 
the Any one can frame a hip, valley, dormer roof in a few minutes if he has C R e O - D i Pp T 
mill- Hari od baa = en ee ne Boek is = wos a 
J giving lengths, level, plumb and side cuts for all rafters for 
ates any ag gg Vg ~ ae or span from 1"’ wide ‘< mg a SHINGLE STAINS 
io plicnes from 1!/g to % to choose from. engths are figured to closest ° ° 
«1s Tit ‘, angles to closest 1/g degree. Gives cuts to be used on the square for wood shingle roofs and side walls 
* as- as well as degrees to be used with radial saws. All the carpenter need 
1 do is to open the book to his pitch page and there in large print he e 
finds his lengths—Side cuts—level and plumb cuts for all his rafters. 
Thus he can pre-fabricate his roof en the ground, no scribing or guess = e EO- D 1 PT 
necessary—This book is a natural and will be appreciated by Carpen- 
ters and Estimators in your territory. Write today for dealers’ discounts. DOUBLE STRENGTH WHITE 


SAMPLE COPIES $1.00 EACH. — 2 : 
eater . : for wood shingles, brick, stone, stucco 
Builders’ Topics 

310 Medical Arts Building 1117—2nd Ave., Seattle, Washington Available Now For Prompt Shipment — Write For Full Particulars 





WE are the original teachers of the Framing square in five easy lessons 


= by mail. CREO-DIPT CO., INC * NORTH TONAWANDA, N. Y. 
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Ponderosa Pine Doors to work with 
the U. S. Department of Commerce 
and other groups in the promulgation 
and improvement of door standards 
for the benefit of producers, distribu- 
tors, architects, dealers, builders, and 
the public. 


Florida Retailers Elect 
New Officers 


At its 25th annual meeting of board 
of directors at the Roney Plaza Ho- 
tel, Miami Beach, Fla., May 4, W. E. 
Tylander, through whose foresight 
and work the Florida Lumber & Mill- 
work Association was organized on 
May 5, 1920, and who served as first 
president of the group from 1920- 
1924, was elected to serve again dur- 








ing 1945-46. Forace Holland, Panama 
City; Jim Pittman, Orlando, and 
Harry Lawson, Miami, were elected 
vice presidents, representing three dif- 
ferent sections of the State. Lucien 
L. Renuart of Miami, retiring presi- 
dent, presided at the meeting. 

A review of the current and imme- 
diate future lumber situation by H. 
R. Northup, secretary of the National 
Retail Lumber Dealers’ Association, 
was read. Mr. Northup was unable 
to attend the meeting. 

Resolutions were adopted urging 
“in the strongest terms possible that 
the Federal Housing Administration 
be divorced from all other Federal 
agencies and be responsible in their 
own right only to Congress”; request- 








Car and Cargo 





For 30 Years 
Producers and Shippers 
LUMBER and PILING 





PATRICK LUMBER COMPANY 


Terminal Sales Building, Portland, Oregon 


Teletypewriter PD 54 


Established 1915 


WESTERN PINES and 
WEST COAST LUMBER 


Large and Long Timbers-- 
@ FIR PILING to 150 Feet 


Wholesale Only 





Herald-Argus Building 


Send us your stock 
lists and prices — 








FLOORING 


JOHN FAYE OR 


Wholesale Lumber 


CATONSVILLE 28, MD. 


Teiephones; Catonsville 470 -- Gilmore 5823 


Yellow and White Pine -- Hardwoods -- Shingles 
West Coast Lumber 





P. O. Box 3113 


Rough or dressed 
By car or truck 











MAHOGANY @& 
WALNUT 
SAW MILL 

cap-25000009 
KIL 
p+ 70.000 










We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. It distresses us 
that under current operating and sup- 
ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit. 











ing “Section 101 of the Internal Rev- 
enue Code be revised so as to prevent 
further loss of revenue through co- 
operatives”; recommending and urg- 
ing the Congress of the United States 
to dissolve and terminate war bureaus 
and agencies at the earliest possible 
date consistent with the present emer- 
gency; and commending Secretary 


Marie Bennett for her outstanding 
services to the Florida association 
membership. 

At the dinner, Toastmaster Frank 
Traynor reviewed some of the out- 
standing events during the 25 years 
of the association’s existence. 





















A container of Puget Sound water was 
flown east for the christening ceremonies of 
United Air Lines’ first direct westbound 
flight from Boston and Hartford to Seattle 
and Pacific Northwest points. The canteen, 
made from a segment of a glued-laminated 
Douglas Fir arch of Washington's timber 
crop was given to Stewardess Diane Ray 
by W. B. Greeley, secretary-manager of the 
West Coast Lumbermen's Association, Seat- 
tle |, for safekeeping en route. 


New Wholesale Company 


Following the total destruction by 
fire of the Red River Lumber Co.’s 
wholesale concentration yard in Chi- 
cago and the company’s decision not 
to rebuild, Jackson P. Rinn, former 
manager of the Chicago yard, and 
Harry V. Scott, sales manager of the 
wholesale carload sales in the central 
territory, formed the Rinn-Scott Lum- 
ber Co., with general offices at 360 
North Michigan Avenue, Chicago 1. 
A temporary warehouse, containing a 
steadily growing stock of Ponderosa 
and Sugar Pine, is located at 1444 
West Cermak Road, Chicago 8. Other 
lumber products will be added from 
time to time to complete a_ weil 
rounded inventory. 

The Rinn-Scott Lumber Co. will 
operate a wholesale concentration and 
distribution yard to carry on activities 
similar to those of the Red River 
Lumber Co. in both L.C.L., wholesale 
and carload sales. 

Both Mr. Rinn and Mr. Scott have 
had wide and varied experience in the 
lumber business before their long as- 
sociation with the Red River Lumber 
Co. Mr. Rinn was for many years 
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Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 
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SALES OFFICE: 1204 Conway Bidg., CHICAGO 2, ILL. 
Selling the Products of J. A. MATHIEU, Ltd., Rainy Lake, Ont. 
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Current Events make 
“Current Use” a good policy 
in stocking 


SUPERBLEEN BRUSHES 


Bristles from China, tin and rubber from the Far East, 








clamped in the reptilian embrace of a crafty foe, are 
being gradually brought closer to us by our valiant 


Armed Forces. 


Retailers, distributors and manufacturers of Painti 
Brushes will help the forces of liberation by operat-. 


ing, so far as possible, on a “Current Use’’ basis. 


This policy offers ample compensation when the 
Legions of Democracy triumph, as it will mean that a 
minimum stock of close-out materials will remain to 
be disposed of as standard raw: materials are again 


made available to us. | 


Paint consumers, from the casual Home Decorator to 
large Painting Contractors, will benefit from this policy 


as it will assure faster ultimate return to normalcy. 
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| SUPERKIEEN BRUSHES aM 
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Manufactured by 


DEVOE & RAYNOLDS CO., INc. 


PRINCETON, INDIANA 





WEBSTER. 


Uniformin 


oto] ol — 
TEXTURE 
QUALITY 


LANG © ty H. E. Webster Lumber Co. 
Kansas City, Mo. 











LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 


610 Pere Marquette Bidg., NEW ORLEANS, LA 
MACHINERY 


=CORINT co. 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 














HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 


38 Years’ Experience 


Engineering Service and Estimates Without 
Obligation — Send Us Your Inquiry 











BALSA 


Again available without priorities 
er ether restrictions. Stocks in 
New Orleans 


F.C. LUTHI & CO., 212 Batter Bia 




















VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 
139 N. Clark St. Chicago 2, Illinois 
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general manager of the Philip Rinn 
Co. of Chicago and Mr. Scott was 
vice president and general manager 
of the U. N. Roberts Co., Davenport, 
Iowa. Many of the former yard and 
wholesale office personnel of the Red 
River Lumber Co. are included in the 
Rinn-Scott Lumber Co. and the new 
company should be a large and impor- 
tant factor in the wholesale distribu- 
tion of lumber and lumber products 
in the Chicago territory. 


Cincinnati Club Elects 
New Officers 


The annual meeting of the Cincin- 
nati Lumbermen’s Club was held at 
the Cincinnati Club on May 7 and 
presided over by President Walter J. 
Arling. The spirited election of offi- 
cers resulted as follows: President— 
Lowell Peters; first vice president— 
Norbert Hellmann; second vice presi- 
dent—Louis Vonderbrink; treasurer 
-—Carl Edelman; secretary — Carl 
Clendening. 

After having been sworn into office, 
President Peters appointed Ray Fern 
chairman of the entertainment com- 
mittee and Gene Lux and Frank 
Funch as co-chairmen. Details of the 
annual picnic, to be held in June, will 
be announced at an early date. 


Prominent Lumberman’'s 
Son Marries 


Lt. Lawrence V. Brown, youngest 
son of James M. Brown, president of 
the Long Lake Lumber Co. and the 
Spokane Pine Products Co., Spokane, 
Wash., and Mrs. Brown, was married 
to Miss Sheila Donahoe in Spokane 
on April 28. James M. Brown, Jr., 
president of the Pack River Lumber 
Co., Sandpoint, Idaho, was best man 
for his brother. 


Obituaries 


JAMES A. BYRNE, manager and 
partner of Byrne-Fletcher Lumber Co., 
Pasadena, Calif., died April 20 at home 
there. Survivors include his widow, a 
daughter, and a son. 


MISS MAY J. CAREY, 55, vice presi- 
dent of the Carey Lumber Co., Okla- 
homa City, Okla., died May 20 in a hos- 
pitai in Chicago. A daughter of the 
late William P. Carey, former Chi- 
ecagoan and pioneer Oklahoma and 
Texas lumberman, Miss Carey made 
her home both in Oklahoma and with 
a sister in Winnetka, Ill. Two brothers 
also survive. 


CHARLES E. DANT, 67, president of 
Dant & Russell, Inc., Portland, Ore., 
died there suddenly and unexpectedly 
of a heart attack on May 21. He is 
survived by his widow, two daughters, 
and three sons, Thomas, Robert and 
Jack, who are all connected with the 
lumber industry. 


L. VIRGIL DeFOREST, 63, head of 
DeForest Oil & Lumber Co., Licking, 
Mo., died April 17 at a Rolla hospital, 
following an aperation. 


A. S. GILKERSON, 83, of Paintsville, 
Ky., engaged in lumber operations in 
the Big Sandy Valley for more thar 
half a century prior to his retirement 
a year ago, died April 30 at Louisa, Ky. 


JOHN S. MARSHALL, 76, who oper- 
ated the Marshall Lumber Co., Musko- 
gee, Okla., before his retirement, died 
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in a hospital there April 27, following 
a iong illness. 


WILLIAM J. MERRICK, 76, president 
of the Gaylord Lumber & Fuel Co., 
Gaylord, Mich., who was serving his 
second term as president of the Mich- 
igan Retail Lumber Dealers’ Associa- 
tion, and his wife died as the result 
of an automobile accident which oc- 
curred on May 9. MRS. MERRICK died 
an hour after the accident, which was 
caused when another automobile blew 
a tire as it approached the car driven 
by Mr. Merrick and crashed head on, 
as he and his wife were returning 
home from Bay City. Mr. Merrick died 
the following Monday, May 14. Mr. and 
Mrs. Merrick, an unusually devoted 
couple, are survived by two sons, Wil- 
liam J. Merrick, Jr., of Gaylord, and 
Comdr. Gordon C. Merrick of the Pan- 
ama Canal Zone, who flew back to 
Gaylord, arriving in time for his 
mother’s funeral. Five grandchildren 
also survive. 


LONE A. MORRISON, vice president 
and sales manager of the Eastern & 
Western Lumber Co., Portland, Ore., 
died April 25. He had been associated 
with the company for thirty-five years. 


GEORGE E. PILLSBURY, 80, who 
had been in the commission lumber 
business in Milwaukee, Wis., for over 
fifty years, died April 30 after a short 
iliness. Two daughters, Mrs. J. Parish 
Lewis, Pewaukee, Wis., and Mrs. Ray 
Fleckenstein, Muskegon, Mich., survive. 


WILLIAM H. QUERL, 64, proprietor 
of the former Charles F. Querl Lumber 
Co. but associated with the Holekamp 
Lumber Co., St. Louis, Mo., at the time 
of his death, died of heart disease at 
his home in Webster Groves, Mo., on 
May 7. Survivors include his widow, 
a son and two daughters. 


TOM J. REYNOLDS, 55, operator of 
the Valley Lumber & Supply Co., Hot 
Springs, Ark., died suddenly of a heart 
attack on May 8 at his home in that 
city. He was a past president of the 
Arkansas Association of Lumber Deal- 
ers. Survivors include his widow, a 
daughter and two sons. 


L. A. ROBINSON, 64, vice president 
of Nash Robinson & Co., Marlin, Texas, 
died at his home there recently, of a 
heart ailment. He had been ill for 
about two years. Surviving are his 
widow and two daughters. 


SAM H. SELLS, 40, proprietor and 
head of the Sells Lumber & Manufac- 
turing Co., Johnson City, Tenn., died 
suddenly April 29 of a heart attack at 
Moorehead City, N. C., where he had 
gone for a vacation and fishing trip. 
He was associated with various other 
businesses and was a former mayor of 
Johnson City. 


FELIX THOMAS STERNBERG, 65, 
partner in the Mountain Dew Coal Co., 
Lexington, Ky., and in charge of its 
lumber division for the past twenty- 
five years, died at his home in that cit) 
on May 5, after a three months’ illness. 
He had spent most of his life in the 
lumber business. 


EDWARD GRAVES TEMPLE, SR.. 
88, a pioneer in the lumber business of 
Brunswick County, died May 11 in a 
hospital in Petersburg, Va., where he 
made his home. 





SAM WERNER, SR., 73, who suc- 
ceeded to the Sam Werner Lumber Co. 
established by his father in Tracy City, 
Tenn., died recently at his home there 
His health had been seriously impaired 
for some time and he had retired from 
active affairs in 1935, leaving his busi- 
ness to his sons, Carl Werner and Sam- 
uel Werner, Jr., who survive him with 
the widow and a daughter. 
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